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about REPUBLIC 


Is assured of an ample supply of 
raw materials tor many years to 
come, through the ownership of 
Numerous active iron ore prop- 
erties in Michigan, Minnesota 
and Alabama—and through the 
operation of coal mines located 
inthe most productive sections 
of Kentucky, West Virginia, 
Pennsylvania and Alabama 


When Republic Stecl acquired the Corrigan- 
McKinney Company of Cleveland, it substan- 
tially increased its reserves of Northern ores 
and moved into a strategic position in the 
rich Great Lakes territory. @ Republic leads 
in the production of alloy steels—and in 


capacity for the production of stainless steel. 


It is an important producer of pipe, carbon 
bars, sheets and strips. @ Republic’s new type 
of cold rolled tin plate mill is now in oper- 
ation and a new continuous wide strip mill 
will shortly be completed, for rolling wider 
sizes than are now obtainable. @ Republic 

holds basic patents on the Electric Weld 


pipe process. An entirely new type of electro 
galvanizing unit for finishing farm fence and 
wire products has been installed in Republic’s 
new mill in Chicago. All plants have been 
modernized. @ With such equipment, and 
with demand steadily increasing, adequate ore 
supplies are necessary—and are now assured 
for many years to come. @ Since its inception, 
Republic has been alert to the rapidly chang- 
ing trends in industry—and, with an eye to 
the future, has followed a rigid program of 
continuous improvement and constructive 

contribution to better products of steel. 

Republic Steel Corp., Cleveland, Ohio. 


REPUBLIC STEEL 


REPUBLIC STEEL SUBSIDIARIES: UNION COMPANY STEEL AND vas 


When writing Republic Steel Corporation for further information, please address Department BW 
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New Business 


Tue new Grab-it-and-go department of 
Norton & Norton, “Electric Wholesale 
Mart,” Los Angeles, is speeding up or- 
der-filling, pleasing customers, and pro- 
viding profitable publicity. Always 
assured Of parking space and a mini- 
mum of red tape, customers drive their 
trucks right in from the boulevard to 
grab orders big and little and go. 
° 

Next only in hardness to diamonds are 
the cemented or sintered carbides, tung- 
sten and tantalum. Their advent as tips 
for cutting tools a decade ago speeded 
up machine shop practice more than 
any old-timer could have dreamed. Nor 
would he have dreamed that workers in 


the new sintered carbide factory of | 


Firth-Sterling Steel Co., McKeesport, 
Pa.. would do their stints in washed air 
and white uniforms. But when tungsten 
and carbon and cobalt are powdered 
and mixed and pressed and sintered to- 
gether, the inclusion of any foreign 
matter would play hob with a finished 
product worth from $200 to $400 
per lb. 

GoNE are the days when interior dec- 
orating consisted of a touch of mauve 
here and a soupcon of old rose there. 
As American Institute of Decorators 
foregathers for its sixth annual conven- 
tion, Waldorf-Astoria, New York, June 
15-18, 550 members will attest and 
demonstrate the soundness of the Insti- 
tute’s professional definition: “A dec- 
orator is one who by training and 
experience is qualified to plan, design, 
and execute interiors and their furnish- 
ings and to supervise the various arts 
and crafts essential to their completion.” 

SevEN months after Louisiana's sov- 
ereign electorate approved Gov. Leche's 
three point industrialization plan to at- 
tract new industries to Sen. Long's for- 
mer stamping ground, news emerges 
that eleven plants with a future value 
of more than $11,000,000 have been 
duly contracted. DuPont and Ethyl! Gas 
and Solvay Process and Swift & Co. 
and Chalmette Petroleum have all suc- 
umbed to the lure of cordial industrial 
rclations and a ten-year guarantee of 
immunity from property taxes. 


PUBLICATION notes: (1) American 
Management Association, 330 W. 42nd 
St.. New York, packages the more im- 
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The man coming out con always 
tell you more than 
the man going in... 


After you've entered a sideshow 
tent, reality quiets the stirred 
imagination. The wonders de- 
scribed outside soar only half so high—seem not nearly so strange. 


On the outside of today’s big tent of tire manufacturing, the 
truck tire user is confused with a mass of details on design, con- 
struction and methods—particular features that he can neither 
see nor feel, but must imagine their presence in a tire. 


To truck operators General says only this. The cost of a tire can 
never be determined until you know how far it has gone and 
how many tons or packages it has carried. You must divide pur- 
chase price by mileage and payload. 


That’s why General Truck Tires have always been built stronger 
—to deliver greater mileage and haul more payload. It costs more 
to build a General Tire because of the way it is built. Thousands 
of truck operators know it costs less to use Generals because of 
the way they perform—the man coming out can always tell you 
more than the man going in. 


Your local General Tire dealer is ready to offer you the 
benefit of his factory training and practical truck tire 
knowledge. He may be able to reduce your tire costs materially. 


THE GENERAL TIRE & RUBBER COMPANY + AKRON, O. 


In Canada—The General Tire and Rubber Company 


of Canada, Limited, Toronto, Ontario 


GENERAL TRUCK TIRES 
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(Above) Diamond Rol- 
ler Chain Timing and 
Auxiliary Drives on 
Diesel Engine. 
(Below) Double-strand 
Diamond Roller Chain a 
drive—5 H. P1500 
R. P. M. Motor. aaa 


@ Dependably the waters 
of Niagara flow through 
penstock and turbine to pro- 
duce electric power . . . a note- 
worthy achievement of great benefit 
to man. ... Man, too, has fashioned a 
means for the dependable transmission of 
.aechanical power —as exemplified by today’s high efficiency Diamond Roller 
Chain. ... Made of rugged steel into a series of chained together precision- 
made roller bearings, Diamond not only transmits power from shaft to shaft 
without loss or slip — but provides the longer interruptionless service required 
in today’s high speed production plants. ... Some of the over 300,000 Diamond 
Roller Chain applications must be in your plant—make a check on their per- 
formance. You'll benefit by installing more. DIAMOND CHAIN & MFG. CO., 
439 Kentucky Ave., Indianapolis, Ind. Offices and Distributors in Principal Cities. 


@DIAMOND® 
ROLLER CHAIN 


| Workers of America, 
| right the 700-acre Mount Meenahg: 
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portant papers presented at its § 
Annual Packaging, Packing and 
ping Conference in five 
“Packaging Design,” ‘Manag: 
Packaging Problems,” ‘Packaging 
terial Developments,” ‘‘Package P; 
tion,” and “Shipping Container 
Closures.” (2) Boston Universit, 
lege of Business Administration. 
pletes its 120-page “New En; 
Community Statistical Abstracts.” P; 
pared at the request of New Eng! 
Council's industrial development 
mittee, this study covers the avail 
of 110 N.E. communities as ind 
locations. (3) Engineering Found 
29 W. 39th St., New York, 
its two-volume 1200-page monog: 
“The Alloys of Iron and Carbon.” Pr: 
viewers call it a synthesis of the 
knowledge of plain irons and 
(4) Automobile Trade Journal, ¢ 
nut & 56th Sts., Philadelphia, adi 
the world’s knowledge of America 
“Slang on Wheels, Volume II.” 

ALONG about fall, and possibly not un 
til winter, Frigidaire Division of ¢ 
eral Motors will 
complete line o 
washing machines. The new vent 
will give its dealers and distributors 
year-around business and will also t 
to stabilize employment. 

ArouseED by the disinclination of Rural 
Electrification Administration to 
something about financing indiv 
sales of wind-electric 


con 


| manufacturers of equipment for turning 


out wind-juice are uniting to fo 
Wind-Electric Manufacturers Asso 
tion. Pres. G. A. Vaughn tells Ra 
Retailing that they may present ¢! 
case through association advertising 

ADVERTISING LABORATORY, 250 Park 
Ave., New York, analyzes 33 full-page 
advertisements in a typical recent 


| of a prominent magazine and finds that 


they average only 61 in sales effectis 

ness. If one poor examinee’s advertising 
actually rates its 32°7 rating, he is tos 

ing away 68¢ of each dollar he spends 
plus lost revenue from lost sales. 


VACATION 
lines, Inc., 
berg estate 
Hopatcong, 


NOTES: (1) American Air 
is leasing the 10-acre Rein 
on the west shore of Lake 
N. J., as a summer resort 


for its employees. (2) Members « 
Italian Health & Recreation Center 
A.C.W.A., Inc., comprising Ital: 


locals of the Amalgamated Clothing 
is buying out 


estate in the Shawangunk mountain 
near Ellenville, Ulster County, N. Y 
as a retreat and vacation resort ! 
| themselves. Lucky vacationers, pac 


| dling lake or mounting mountain, wi! 
have little time to reflect on who gave 
whom their outings. 


— and market a 


electric ranges and 
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Washington Bulletin 


WASHINGTON (Business Week Bureau )—Compulsory arbitration 
of labor disputes by the government, especially in cases where 
milk, water, food, or power supplies are cut, thus inflicting heavier 
punishment on communities than on either side in the labor battle, 


looms larger on the horizon. 
New Dealers and C.1.O. alike. 
Governor Murphy’s order com- 
pelling prompt restoration of 
power in Michigan by striking 
utility company employees is seen 
as an important milestone in the 
path to final solution of the labor 
question. 


Eventually—But Not Now 


How soon will government control 
come? Well-informed Administra- 
tion insiders who privately concede 
the necessity for some regulation are 
still thinking only in vague terms 
like “eventually” or “in a year or 
wo,” but apparently they mean not 
until after the union cause has tri- 
umphed widely and until virtually 
all industries are closed shops. 

Not to Lewis’ Liking 

John L. Lewis does not relish this 
prospect. Hence his haste in rush- 
ing lieutenants to Michigan to remove 
the immediate cause of trouble—in 
short to prevent any fanning of 
what is still a minority sentiment 
for compulsory arbitration. 


Old Problem, New Perception 
The problem is as old as organ- 
ized labor. It flamed up during the 
“general strike” period, both here 
and in Britain. It has been acute 
many times in big cities whose food 
supplies and essential services were 
threatened. But the thought of the 
government protecting the public— 
not just against such long-term effects 
as price advances or unfair discrim- 
inations obtained for certain groups 
of labor, but against the immediate 
consequences of a strike—is new in 
the present New Deal era. Every 
indication is that it will grow, though 
most signs of it will be concealed 
for political reasons until some fu- 
ture crisis produces a whirlwind pub- 
lic reaction which cannot be ignored. 


Variation on the Theme 


Tax evasion discussion is mostly 
hokum but it is perfectly sound poli- 
tical logic just the same. Roosevelt 
has convinced the country long since 
that he is for the downtrodden, 
against the rich. This is just another 
move in the same strategy. Although 
closing the loopholes will not provide 
much additional revenue, it will serve 
to annoy quite seriously some of the 
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And the prospect causes concern to 


ALL SET FOR SUMMER 
Congress will not adjourn un- 
til October, barring unfore- 
seen developments. Of course, 
Roosevelt might announce 
another breathing spell to let 
the country digest what it has 
already swallowed before tak- 
ing more medicine, but this 
is highly unlikely. Even if 
it were not for Roosevelt's 
reluctance to bow to the in- 
evitable on the Supreme Court 
fight and let that issue go over 
until next year, there is plenty 
of food for senatorial oratory. 


gentry who have been annoying Roose- 
velt and the New Deal. Their 
names will figure in newspaper head- 
lines with the plain inference that 
they are little better than pickpockets. 
J. P. Morgan’s comments may have 
been sound criticism, but they were 
sweet music to New Dealers’ ears, 
confirming everything they have said 
about the rich taking advantage of 
the law’s technicalities. 
Fireworks and Forensics 

Plugging tax loopholes is going to 
take some time, not because of the 
difficulties involved, tough as they are, 
but principally because so many sena- 
tors have ideas about a number of 
other little changes in the tax laws 
that they think necessary. While Sec. 
Morganthau has the votes to beat any 
proposals that would reduce revenue 
and while the President can muster 
enough to stop any move toward gen- 
eral revision, such as Sen. La Follette’s 
plan to lower exemptions, only one 
senator can speak at a time under the 
Senate rules. Which means a lot of 
discussion before the final rollcall. 

Waiting Game 

Congress hopes to wear the Presi- 
dent down on reorganization of gov- 
ernment bureaus and departments. It 
doesn’t want to pass such legislation, 
whether divided into homeopathic 
doses or packed in one big sugar- 
coated capsule. But neither does it 
want to vote such legislation down. 
It just wants to wait. Roosevelt is 
pretty good at waiting, but senators 
are even better at talking. Also there 
is the pleasant device of adjournin 
for British weekends, with a ms 


job to get a quorum for the next day 
or two after each respite. 


Torch Bearer 

Stagecraft of the Administration is 
evident in the opening sessions of the 
joint committee on the Black-Connery 
bill for minimum wages and maxi- 
mum hours. Back in the NRA era 
Robert Johnson, president of Johnson 
& Johnson, New Brunswick, N. J., 
manufacturers of sick room supplics, 
protested loudly that shorter hours 
and higher wages marked the shortest 
road to prosperity. At hearings last 
week Mr. Johnson enthusiastically car- 
ried the torch for a six-hour day. 


With Plan and Purpose 


Mr. Johnson cited the success of 
his own company in paying better 
than-average for a six-hour day. He 
endorsed the Black-Connery bill and 
suggested three code levels for pay 
and work periods based on the labor 
percentage in manufacturing 
New Dealers cheered, but textile peo- 
ple were unimpressed. Mr. Johnson 
represents no — section of 
thought in his industry which had a 
hard enough time promoting the 
eight-hour day. Besides, his company 
sina unique position since it owns 
its own cotton mills. Skeptics say, 
“Maybe he’s just trying to get compe- 
tition out on a limb?” 


cos[s. 


Question Shipping Program 

The President's bold move to “buy” 
a merchant marine has aroused mixed 
feelings in Washington. In the main, 
it is regarded as concrete evidence 
that it is impossible for Roosevelt 
to stick to economy. Skeptics, fa- 
miliar with the history of merchant 
marine as a political football since 
war days, are not optimistic that the 
big splurge will accomplish its pur- 
pose. They anticipate that the pro- 
gram will get a big send-off with 
private operators participating in the 
construction of a comparatively small 
number of ships and then bog down, 
giving the public ownership crowd 
the p Sraoe that it is waiting for to 
demand that the government go in 
the business for itself. And back of 
it all is the fact that a merchant ma- 
rine is essential to the navy. 


No Housing Solution 


Housing legislation conferences in 
progress since March (BW —Mar6 
'37,p18) have failed to produce 
agreement, and this week, despite talk 
of compromise, — were dim- 
med by the President’s objection 
not only to the cost but to the prin- 
ciple of the Wagner bill. Instead 
of annual subsidies spread over a 
6-year cycle, which he admits would 
produce more housing but obligate 
the government for an excessively 
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Liberty Building, Baltimore, Md. 


FIFTH YEAR HEATING 
SAVINGS TOP FIRST 


Webster Moderator System Gives 
Permanently Improved Heating 
in Baltimore Building 


REDUCES STEAM CONSUMPTION 


Baltimore, Md.—In Baltimore's five- 
story Liberty Building, the long-time 
effectiveness of a Webster Heating 
Modernization Program is revealed in a 
comparison of heating steam consump- 
tion during the first and fifth poe 
after the new system was installed. 


Reviewing heating results for the 


1930-31 season, the first complete season | 


with the Webster Moderator System, a 
roup of impartial engineers reported 
hat the Liberty Building ha the 
remarkably low unit steam consumption 
of only .0302 lb. per square foot o 
direct radiation. per degree 
ay. 

Five years later, during the 1935-36 
heating season, this low unit steam 
consumption was reduced to .0244 lb. per 
square foot per degree day. 


The heating shortcomings of the | 


original gravity-type system were elimi- 

mated and better heat provided when 

the installation was modernized to 

operate as vacuum system under 
ebster Moderator Control. 


The Webster eating Modernization 
was made in 1929-30 when the building 
was enlarged and remodeled. It is signif- 
icant that while the amount of installed 
direct radiation was increased 72 per 
cent by this building enlargement, the 
cost of heating increased only 6 per cent. 


With the Webster Moderator System, 
all radiators heat evenly and rapidly. 
There is a total of 8,124 square feet of 
installed direct radiation. 


For many years, the Liberty Building 
has used district steam for heating. In 
combination with the Webster Moderator 
System, district steam service offers 
dependable, economical heating service, 


These before-and-after facts point the way to | 


maximum comfort and economy in heating 
new buildings as well as in modernization of 
existing installations. Consult your architect, 
engineer or heating contractor. Or address 
WARREN WEBSTER & CO., Camden, N. J. 
Pioneers of the Vacuum System of Steam Heating 
Representatives in 60 principal U.S. Cities — Est. 1888 
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| long period, Roosevelt favors an out- 
right grant of 40°, to 50% of con- 
struction costs with the remainder 
furnished by private capital on some 
kind of an insured mortgage basis. 
The President is anxious to get leg- 
islation through this session but 
equally frank in stating that no ade- 
quate solution for the problem has 


been proposed yet. 


Overhauling Anti-Trust Laws 

Anti-monopoly legislation will 
stand on its own feet. Concerning 
amendment of the wage-hour bill to 
include this feature, the President 
concedes that it could be done but 


he is suspicious of any efforts which 
might complicate passage of the bill. 
Launching of the attack on this flank 
of big business has been accelerated 
by the legal tangle which so quickly 
tied up the anti-trust suit against 
the Aluminum Company. Whether 
the first step will be announced with 
a lot of ballyhoo and the appoint- 
ment of an expert committee to study 
revision of the anti-trust laws, as 
urged by Attorney-General Cum- 
mings, or taken secretly as in the 
case of the wage-hour bill, new leg- 
islation will be drafted this year 


for the next session of Congress. 


Anthracite Control on Way 

Gov. Earle’s recent quick-step out 
of a hot spot on anthracite, in an- 
nouncing that by next year (his last 


as governor) plans can be worked 


out for government operation of the 
mines, Koa’ blind Washington to 
the practical certainty of a federal 
law for anthracite similar to the 


f | bituminous coal control act. Anthra- 


cite’s problem is marketing, not pro- 
duction. 


Controls for Gas and Oil 


Extension of the Connally hot-oil 
law, with prospects favoring the two- 
year limit voted by House rather than 
an indefinite term, will be followed 
by the Lea bill for regulation of inter- 
state transportation and sale of natu- 
ral gas by the Federal Power Commis- 
sion. This bill now waiting on a rule 
to bring it to a vote in the House also 
has a good chance in the Senate. 

Seven TVA’s Will Wait 

Although legislation effectuating the 
President's regional conservation ideas 
is on the “desirable” list, its passage 
this year is doubtful. Noisy opposi- 
tion, of course, will come from the 
utility industry, determined to fight to 
the death the seven-fold multiplication 
of TVA. Far more effective, however, 
will be the quiet resistance of the old- 
line federal agencies now in the con- 
servation field, which are just as un- 
willing as the utilities to lose a fruit- 
ful field for future expansion. 


JUNE } 


Go Ahead on Ohio 


Flood protection of the Ohi. 
ley will not be tied up by ditt 
with the regional planning 
Heartened by Presidential 
that work may proceed on obvious) 
needed projects, the House Flog 
Control Committee will rush ug! 
authorizations permitting 
part of 1938's $30,000,000 hudger 
allowance for flood control }, 
spent on protection of cities har; 
hit last January. The “small 
should not be taken too serious): 
as it will be supplemented generous) 
from relief funds. And after th. 
economy wave subsides, testimony jp. 
dicates, the ante will be raised. — 


Va 
alt 


] 


No Individual Mortgages 

Refusal of the Federal Housing Ad. 
ministration to endorse the Moor 
bill, which would set up individu: 
investors as approved mortgagecs un 
der the National Housing Act, do 
not indicate any lack of desire ; 
open up new sources of mortygag 
money. FHA feels, however, that th: 
insured mortgage system is not adap. 
table directly to individual investors 
who already have the option of pla 
ing their funds with FHA-approved 
institutions. The Senate committee is 
expected to shelve the Moore bill. 


Political Prerequisites 


Trade sentiment favors appoint- 
ment of a “practical man” to th: 
Republican vacancy on the Tarif 
Commission which will be created by 
the imminent retirement of Rober: 
Lincoln O’Brien, but Prof. Abraham 
M. Fox, present director of research 
and chairman of the Commission’s 
lanning and reviewing committe 
-~ the qualifications of a strong can- 
didate. He voted for Roosevelt: firs: 
last, and always, and ardently sup- 
ports the reciprocal tariff program. 


Prelude to Gold Agreement? 


Washington is cheered by the de- 
velopment at the Imperial Conferenc« 
in London of much less Opposition to 
an Anglo-American trade agreement 
than was expected. The Administra- 
tion is encouraged to believe tha 
other dominions are ready to follow 
Canada’s lead in breaking down poli- 
tical barriers to the revival of world 
trade. Trade agreements may mak¢ 
only a piecemeal approach to the 
problem, but it is recognized that any 
solution will have to be gradual. 
Higher prices will speed the process 
greatly and an increase in the volume 
of international trade will bring about 
better distribution of gold. With such 
prospects Washington observers are 
generally inclined to look for some 
joint agreement as a prelude to pet- 
manent stabilization of gold at the 
present price. 
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TRADE 


* Check Payments (outside N. Y. City, millions)................ 
Money in Circulation (Wednesday series, millions). ........ 


PRICES (Average for the week) 


FINANCE 


Business Failures (Dun and Bradstreet, number!.................. 


BANKING (Millions of dollars) 


*Factor in Business Week Index. * Preliminary, Week Ended June 5. + Revised. 


BUSINESS WEEK’S INDEX OF BUSINESS ACTIVITY 


Bond Yields (Standard Statistics, average 45 bonds)........... 4.37 4.39 
Call Loans, Renewal Rate, N. Y. Stock Exchange (daily average)...... . 1.00"; 1.00° 
Prime Commercial Paper, 4-6 Months, N. Y. City (prevailing rate)........ 1.00° 1.00°: 


t New Series. 


The Figures 


Latest Week 


Preceding Week +79.9 
Month Ago 
Year Ago 73.9 
Average 1932-36 64.1 


Latest Preceding Month Year Average 

Week Week Ag 1932-36 

*Steel Ingot Operation (% of capacity)........ ‘> 76.2 77.4 91.2 69.5 46.0 
* Building Contracts (F. W. Dodge, daily average in heneede, ante, bacted . $10,071 $9,844 $9,916 $8,491 $5,275 
Engineering Construction Awards (Engineering News-Record, 4-wk. daily av.) $8,320 $8,799 $8,614 $6,547 $4,772 
* Bituminous Coal (daily average, 1,000 tons). 1,253 #1,223 1,126 1,135 1,026 
*Electric Power (million kw.-hr.)............ 2,131 2,207 2.176 1,945 1.617 


Total Carloadings (daily average, 1,000 cars)..... 132 130 130 118 100 
* Miscellaneous and L.C.L. Carloadings idaily average, 1,000 cars) 83 83 83 74 66 
$4,255 $4,450 $4,828 $4,153 $3,061 


Wheat (No. 2, hard winter, Kansas City, $1.27 $1.30 $1.36 $.91 $.80 
Cotton (middling, New York, Ib.)................ 12.93¢ 13.26: 13.46: 11.79 10.00 
Even and Steel (Stecl, composite, tem)... . $39.86 $39.89 $40.14 $32.81 $31.15 
Copper (electrolytic, Connecticut Valley basis, Ib.)................ 14.000: 14.000 14.000: 9.500. 8.069 
Moody’s Spot Commodity Price Index (Dec. 31, 1931=100).............. 201.3 205.3 207.0 163.5 131.8 


440 4.33 5.28 
1.00 1.00 1.15 
1.00 75 1.48 


Total Federal Reserve Credit Outstanding (Wednesday series)........ 2,573 2,557 2,577 2.489 
Excess Reserves, al! member banks (Wednesday series)... , 860 940 890 2.844 
Total Loans and Investments, reporting member banks. 22,158 22,182 22.240 22,148 1 
Commercial and Agricultural Loans, reporting member banks? 4.260 +4,234 3 x 
Security Loans, reporting member banks}. 2,053 2,039 : 8 
U. S. Gov't. and Gov't. Guaranteed Obligations Held, “vaperting banks 9,443 9,467 9,499 10,214 
Other Securities Held, reporting member banks. . is 3,144 3.186 3,208 3,308 


8 Not Available. 


These monthly averages 


ages of each month’s 


weekly figures of Busi- NORMAL 


are merely simple aver- vA MONTHLY AVERAGES | 


ness Week’s index of 100 
business activity pre- 
sented in the chart at the 


top of the page. They 80 
enable readers to get a 
general view of the trend q 


of business since 1929. 


The Weekly Index of Busi- 
ness Activity is covered by 
the general copyright on the 
contents of Business Week 


| | 


and may not be reproduced 
without special permission. 
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New: Departure Division General Motors Corporation Bristol, Connecticut Radio 
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The Business Outlook 


THAT 14-point drop in the national steel operating rate caused by 
srikes in three leading independent mills was more than the 
Business Week Index could absorb without sagging. Hence the 2.5 

int drop for the week ending June 5. This week, steel districts 
outside the Youngstown-Cleveland-Chicago area have stepped up 
their production schedules, but the absence of the Mahoning Valley 
roducers continues to hold the rate for the industry near the 76° 
of capacity line. Business uncertainty was increased by a drooping 
commodity market this week, by another scare about the gold price 


situation despite Presidential 
assurance that the United States 
planned no change in the $35 an 
ounce buying rate, and by the 
conviction of the utility industry 
that the government intends to 
set up a nation-wide power 
industry in competition with 
private producers through setting 
up seven regional authorities 
similar to the Tennessee Valley 
Authority. 


Textile, Steel, Autos 

But despite the labor and legislative 
disturbances that obscure the near-term 
outlook, reports coming to light each 
week on recent business trends are, on 
the whole, favorable. Cotton textile 
mills have been operating at close to 
record levels despite the fact that in- 
coming business over the past few 
weeks has been dwindling. The same 
is true of steel which last month op- 
erated at almost 89°, of capacity, al- 
though the strike at independent mills 
affected the last five days of the 
month. Motor assemblies last month 
appear to have topped the 600,000 
mark, and though sales in recent 
weeks are not making any wide mar- 
gin over a year ago, they compare 
avorably with some of the best 
months on record in the history of the 
industry. 


Biggest Exports Since °30 


Our export trade this year has been 
expanding at a rate higher than antici- 
pated. April exports were the largest 
since the third quarter of 1930, on a 
seasonally adjusted basis. Machinery, 
vehicles, non-metallic mineral prod- 
ucts, and metals and manufactures 
were largely responsible. In the first 
four months, exports of metals and 
manufactures were 90°; ahead of the 
same period in 1936. Steel exports, ex- 
cluding scrap, were the highest since 
1921, while scrap exports reached a 
new peak. 


Radio Sales Record 


Radio manufacturers whose new 
models have been appearing ang 
are set to establish a new all-time hig 


HEAVY DIVIDENDS 
The largest dividends since 
last November, when the un- 
distributed earnings tax forced 
a record disbursement of over 
$883,000,000, were declared 
last month, when $524,198,- 
349 was reported by 993 
companies. Copper, steel, and 
oil companies contributed 
heavily to this result. 


record in sales this year. Prices are 
likely to be somewhat higher than 
those prevailing last year due to in- 
creases of materials and labor costs. 
In view of the current concern about 
instalment selling it is interesting to 
note that a recent survey disclosed 
that cash wy ry of radio receivers 
made so far this year have been in 
greater volume than in any year since 
1929. 


Paint and Varnish Gain 

Paint and varnish manufacturers 
have enjoyed an exceptionally brisk 
spring season. The first four months’ 
sales topped those of the same period 
in 1936 by nearly 30%. May sales 
ordinarily represent the peak of the 
year, after which the normal seasonal 
trend is downward to the end of the 
year. 


Outlook in Shoes 


Though shoe production in Aprii 
remained at a high level compared 
with a year ago, there was an unex- 

ctedly sharp decline from the March 
igh point when Easter merchandise 
was in preparation. The 20° margin 
over the first four months of 1936 will 
probably not be pared much by the 
end of the first half. By next month, 
the industry should be ste ping u 
operations in anticipation of its needs 
for fall. 


Burner and Stoker Sales 


Two other industries whose third 
quarter regularly sees a steadily rising 
volume of business are the oil burner 


11 


and mechanical stoker producers. First 
four months new orders for burners 
ran 41°; ahead of the same months 
of 1936. In the same period, stoker 
manufacturers reported sales running 
49° ahead of 1936. 


Good Retail News 


Indicative of the excessive pes- 
simism that prevailed last month, and 
which evidence now coming to light 
proved largely unwarranted, is the re- 
tail sales situation. Complaints of con- 
sumer nibbling at merchandise were 
frequent last month, but the first re- 
turns covering chain and mail order 
houses indicate that at least this 
branch of the retail division main- 
tained a creditable margin over a year 
ago. Preliminary reports on the re- 
sults of Cotton Week, which was ob- 
served in the first week of June, also 
suggest that the public is not as re- 
luctant to buy as some merchants be- 
lieved. Charge account collections 
have been slightly better than last 
year, some 400 department stores re- 
port. 


New Ship Program 

Shipyards and steel manufacturers 
are watching the moves being made to 
rebuild the American merchant ma- 
rine. The new Maritime Commission 
chairman, Mr. Kennedy, has been pub- 
licizing the belief that in five years, 
85° of the nation’s shipping afloat 
today will be obsolete. This week, the 
President got behind proposals that 
something should be done about the 
situation by asking Congress for a 
$10,000,000 revolving fund and a 
$150,000,000 appropriation to begia 
construction of 95 vessels, including 
10 fast tankers. 


Chains in Pennsylvania 

Unless Pennsylvania’s new tax on 
chain stores, which amounts to $500 
on each store above 500 operated by a 
chain, is upset by the courts, the state 
may lose a third of its chain units, 
according to threats being voiced by 
various chain operators. Others see 
the wave of closings which have al- 
ready begun as part of a larger scheme 
of revamping chain set-ups to elimi- 
nate unprofitable units in view of the 
increasing importance of supermar- 
kets. 


Big Wheat Movement 


The prospects of a good crop of 
wheat this year may have been a de- 
ressing influence on prices this week, 

t aincaie who began shipping the 
new winter wheat in the Southwest 
this week regarded the freight pros- 

cts dental. Special arrangements 

ave had to be made with Eastern 
roads to insure an adequate car supply 
in the West over the harvest season 
in the next few weeks. 
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WHEN A LADY TRAVELS 


THERE is a new and insistent fas- 
tidiousness on the part of women 
who travel today. Their natural de- 
sire for attractive appointments has 
become a factor to be reckoned with. 
Ladies will no longer accept out- 
moded facilities. They ask for spa- 
cious and lovely accommodations 
and they know they will find them 
on Budd-built trains. 

In descriptions of these trains, 
we have given chief emphasis to 
new methods of design and con- 
struction. We have pointed out that 
the old fallacy of massiveness- 
for-strength is being discarded for 
the new principle of increased effi- 
ciency through light-weight-plus- 
strength. 

This principle is of interest not 
only to railroad men but to the 


traveling public. It makes possible 
high speed with safety and comfort. 

The extraordinary popularity of 
Budd-built trains of stainless steel 
has grown with the knowledge that 
this impressive new equipment con- 
tains everything today’s traveler has 
a right to demand. 

Pages could be written about the 
new beauty and comfort—the added 
spaciousness of these trains. Travel- 
ers have ceased being surprised at 
air-conditioned cars that defy out- 
side dust and heat. They accept 
the beauty and charm of superbly 
appointed lounges and the pleasant 


excitement of cocktail bars. But 
one advance in particular has won 
the grateful approval of discrimi- 
_nating people. It is the fact that 
rest-room facilities are planned 
and executed as they might bh 
for a woman’s club on Park Ave- 
nue. The most fastidious lady may 
feel perfectly at home on a Budd- 
built train! 


Originator of ALL STEEL bodies for auto 
mobiles, now used almost universally, the 
Edw. G. Budd Manufacturing Compan) 
has pioneered modern methods in the 
design and fabrication of steel products. 


EDW. 6. BUDD MANUFACTURING COMPANY 


PHILADELPHIA AND DETROIT 
BUDD METHODS SAFELY ELIMINATE DEAD-WEIGHT 
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THE Midwest steel strike, bubbling on 
the fires of labor unrest, was fully en- 
titled to the top headlines this weck. 
On it hung the hopes of two great 
bodies of American opinion—that up 
holding the open-shop principle and 
that standing behind the unionization 
principle. And public opinion was the 
stake for which each was playing. 
Other labor events should not be 
minimized; the open avowal of union 
support by Mayor LaGuardia of New 
York, the labor holiday in Lansing, 
Mich., the power cutoff in the Flint 
area, the enlarged demands on Gencral 
Motors, the organizational drive on 
Ford and other plants are very impor- 
tant. But the steel strike is tops. 
Throwing out all the claims, counter- 
daims, and political impulses mixed up 
in the steel organization scrap, the 
essentials as seen by most business men 
are fairly simple. On one side stands 
the Committee for Industrial Organiza- 
tion, on the other side stands Tom 
Girdler representing Republic Steel and 
carrying the hopes of all who hope to 
protect the open shop. Mr. Girdler 


tremendous 
companies would follow Republic’s policy. 
confidentially admits it can’t hold men long. 


C.L.0.'s Fate Hinges on Steel Strike 


other 
Union 


setback, as 


has denied emphatically that he is 
acting for anyone save his own com- 
pany; nevertheless the average opinion 
is that it is Tom Girdler vs. C.1.O. 


Can't Hold Men Long 


The C.LO, at first hoped for a swift 
victory, with federal authorities inter 
vening, but Gov. Davey unexpectedly 
stepped in. Both sides think him in- 
capable of handling the situation, and 
C.1.0O,. hopes to get him out quickly. 
Then it expects federal intervention, 
and possibly the summoning of Girdler 
and Pres. Frank Purnell of Youngs 
town Sheet & Tube to Washington. It 
confidentially admits that if Republic 
and Sheet & Tube have decided to 
stand current losses and not sign under 
any circumstances, the union can't hold 
its men longer than three more weeks 
at the most. Apparently the companics 
have the upper hand, with the back-to- 
work movement growing rapidly. 

It is not hard to guess what will 
happen to public sentiment if the C.1.O 
is given a licking in the Midwest stec| 
area. The industrial unionization cause 


Willi a Preat Measure ot cv" 
victorious” psychology which has aide 
the movement thus far. Lines of defens« 


will harden against it all over the coun 
try and it must mect more cor ypanics 
which will take Republic Steel's poli 
as a guide, The unionization drive als 
will lose a measure of political support 
—mayors and governors won't be so 
certain in adopting a pro-labor policy 
And if the union wins, it corre 
spondingly will gain more momentum 
Public sentiment which to date has 
been more or less swayed toward col 
lective action will be confirmed in its 
thinking that unionization is bound to 
sweep all lines of industry 
C.1.0. is driving 


a 


Elsewhere, the 
ahead. The automobile union, en 
six-month temporary agreement with 
General Motors, was ready with new 
demands: sole bargaining rights, 
hour week and 7-hour day, 75¢ mini 
mum hourly wage for women and 85, 
for men, straight seniority after a 15 
day trial period, 10°% bonus for night 
shift workers, equal pay for equal 
work, and indefinite extension of the 
present agreement on other points 

Meanwhile a story spread in Dx 
troit that Henry Ford, if the C.1.O 
turns the heat on, will take his loyal 
workers into partnership and turn over 
to them a big chunk of profits. Al! 
hearsay—but interesting many in D 
troit. 


“| SHALL NOT BE MOVED"—This is 


said to have been 
among the hymns which some of the workers in Republic 
Steel Corp.’s Warren, O., plant sang at church services Sunday. 
June 6. Protected by police, three clergymen went through 


the picket lines to conduct the services. But although the 
workers manage to get spiritual food, there’s a little trouble 
over the other kind. 
Post Office Department to accept food parcels for plant delivery. 


The corporation is acting to compel the 
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HEADQUARTERS 
Pontiac Tenanis Union 


be) 


MICHIGAN TENANTS—It’s a striking world. In Pontiac, Michigan, they've formed 
a tenants’ union, with offices in the headquarters of the United Automobile Workers 


Local. 


The plan of the union calls for all members, whether satisfied or dissatisfied 


renters, to withhold payment of their rents while an effort is made to establish a 
seale of $1 a month on each $1,000 of assessed valuation. 


Siege of Steel 


Embattled companies in Mahoning Valley say signing 
with C.1.0,. would make closed shop and checkoff in- 
evitable, demand that government observe neutrality. 


CLEVELAND (Special Correspondence) 
—The great steel strike in progress 
from Butfalo to Chicago, but centering 
mainly in the Mahoning Valley, is no 
ordinary strike heading for the familiar 
compromise on which both sides claim 
victory. Either Republic Steel and 
Youngstown Sheet & Tube sign a 
written contract with the Steel Workers 
Organizing Committee or they don’t. 
This is the sole wages, hours, 
and working conditions are not in- 
volved here. 

When the strike started, the steel 
companies knew that they had a man- 
sized job trying to sell their cause to 
the public. Most people could not un- 
derstand why the managements were 
willing to bargain collectively with 
S.W.O.C. but refused to put the agree- 
ment into writing. However, top execu- 
tives believe that, in the past week, 
they have made notable strides in the 
cities where their mills are located. 

Their story is much like this: They 
refuse to belong to the “C.C.C.”, which 
in their language stands for “contract- 
closed-shop and checkoff’’; the closed 
shop inevitably follows on the heels 
of a written contract; from there it is 
only a step to the checkoff. 

Both Republic and Sheet & Tube 
also contend that (a) they can fulfill 
all obligations and always have with- 
out signing agreements; (b) it is not 


issue: 


customary to require parties to state in 
writing that they will obey the law; 
(c) a contract merely creates an arti- 
ficial need for labor organization offi- 
cials to negotiate annually a new 
agreement and subjects the company to 
the risk of public shutdowns if the two 
parties don't agree; (d) written terms 
of employment are not flexible enough 
to meet rapidly changing conditions, 
would not have taken care of the three 
steel wage increases in 1933 and the 
two since last November; (e) signed 
ontracts with labor organizations have 
not resulted in industrial peace, as wit- 
ness the 80-odd strikes in General 
Motors since it signed with the United 
Automobile Workers on Feb. 1. These 
are cited as evidence that those who sign 
such agreements with labor are without 
power to enforce them. 


Responsibility Issue 


Furthermore, says Sheet & Tube in 
a letter to employees, a signed agree- 
ment would be a one-sided instrument 
because the employer alone would have 
legal responsibility and it would be 
used as a vehicle for the union to 
coerce and intimidate employees into 
joining. 

Published reports to the effect that 
the steel companies want the federal 
government to intervene are labeled by 
them as “the bunk.” All they ask, they 
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LOS ANGELES COP—He upheld th 


was stopped by the local pol 
entered the plant. 

Votes to show whether R 
workers wanted to return to wor! 
created a lot of excitement and 
ment. At Canton union pickets | 
such a vote at city hall. T! 
Canton Chamber of Commerce 
sored a mail vote under supervis 
local clergymen. Some 6,500 | 
were sent out first-class; returns b: 


3,800 ballots passed as genuine; - 


labeled as phonies also came in 
marked against a return to work. 
ballots found genuine were overw! 


ingly in favor of a the p! 


Incidentally, leaflets distributed by 
union at Canton told strikers that 


government agencies were fighting 


their side. 

At Monroe, Mich., the mayor 
the city’s regular election machine: 
get a vote of employees of the N« 
Steel Division of Republic. Re 
were given as: 70° of the emp! 
voting, 80% of the votes not in ! 


of the strike and 90% of them ind 
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F Valley plants were almost at a stand- 
wil] because railroad tracks entering the 
ls had been blocked or torn up by 
and railroads were hesitant to 
vigorous action to move freight. 
Sheet & Tube is not trying to operate. 
Meanwhile, the companies have been 
atching reactions from stockholders. 
They state proudly that letters from 
eockholders are almost unanimous in 
spport of the managements’ stand, 
Sheet & Tube announcing that it hasn't 
received a single opposition letter. 
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OHIO STRIKER—He resisted the law. 


Union Hikes Gas Price 
Cooperates with independent 


filling stations in Cleveland 
area to get }¢ more. 


How far will union activity go, in at- 
tempts to set standards for industry? 

A complete answer, of course, is im- 
possible—but there are indications that 
unionized thinking does not stop with 
wages and hours. Witness the move 
last week in the gasoline retailing field, 
in the Cleveland area: the union ordered 
and obtained a half-cent increase on 
gasoline price, per gallon. 

Independent gasoline distributors who 
belong to the Master Gasoline Opera- 
tors Association, controlling more than 
1,400 of Cleveland’s 1,500 filling sta- 
ions, put the deal through with the 
help of the Gasoline Station Operators 
Union. A raise of $8.75 a month for 
attendants accompanied the price in- 
crease. 

Oil companies which have been 
edging out of the retail field by leasing 
stations to individuals were shocked, to 
put it mildly. Standard of Ohio, usually 
he local leader in price adjustments, 
kept the old price in its company- 
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operated stations, and were met by a 
threat of picketing from the operators’ 
union. Such a move would not be ditti- 
cult, as the company has very few sta- 
tions left. It has all but a half-dozen of 
its stations in the Cleveland area. The 
rest are run by men who are now mem- 
bers of the Master Gasoline Operators 
Association, 

Non-union operators of Standard sta- 
tions claim their sales have jumped 
20° since the union price raise, but 
the union says its own sales haven't 
been hurt. The public, used to price 
fluctuations, isn’t alarmed to date. 

“Collusion between marketers and a 
labor union” was the characterization 
used by A. A. Stambaugh, general sales 
manager for Standard. He conceded 
the right of unions to enter into agree- 
ments fixing wages, hours, and working 
conditions, but said it had stepped 
across the line in raising prices. And 
the union retorted that the former op- 
crating margin of 34¢ a gallon was too 
slim, adding that other independent 
merchants, such as grocers, fixed prices. 


Keep Old Distinction 


The truth is, however, that the les- 
sees, although legally set up in business 
for themselves by the companies which 
have thus sidestepped possible chain- 
store and labor legislation, still con- 
sider themselves labor as distinguished 
from capital. They aren't, in their own 
minds, “independent merchants,” al- 
though they use that argument. 

Last year a similar price-fixing at- 
tempt fell through in Akron, because 
the number of company stations was 
larger and because of the union's in- 
ability to maintain price discipline in 
its own ranks. In Cleveland, the op- 
erators and attendants are joined in 
brother unions, and are far stronger. 
They are in something like the position 
of master and journeyman barbers, who 
act together to fix the price of haircuts. 


Strike for Cool Air 


Unions’ demands mean bigger 
market for air conditioning. 
1937 a record year. 


EVERYTHING, it seems on these hot 
summer days, has an air-conditioning 
angle. Coincidentally with totals for the 
first four months’ sales in 1937 by mem 
bers of the Air Conditioning Manut a 
turers’ Association, which set new marks 
and almost hit the figures for all of last 
year, two small items in the shape of 
things to come” caught the eye of labor 
observers. 

One comes from Kansas City, where 
a union being formed in a luggage fac 
tory brings up its demands. The work 
ers (C.L.O. athliates) want a 20° wage 
increase, a 40-hour week—wand air con 
ditioning in the plant. 

Not to be lett behind, the Retail 
Clerks Union in Toledo is asking air 
conditioning in stores which are being 
organized by that branch of labor 
Others may follow suit. 

No Buyers’ Strike 

So, it’s a bright picture for the ai 
conditioning group, any way you look 
at it. Their first four months showed 
sales of $41,311,301, which is 180°; 
above the similar period in 1936 and 
equal to the first 10 months of last 
year. March was the best month in 
the industry's bricf history, when sales 
spurted to $17,137,869—more than the 
first four months of 1936. The second 
best month this year was April, with 
$9,663,009 compared to $3,751,015 in 
April a year betore. 

Smaller cash totals, but larger num 
bers of installations, in the opinion otf 
manufacturers, may be expected in the 
next few months as buying turns partly 
from elaborate, year-round equipment 
to small, room-type units for home 
comfort. 


CHICAGO RIOTERS 


They bury their dead. 
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NEW SENSE OF SECURITY—That’s what the Administration’s proposed wages and 
hours bill would bring to “an overwhelming majority of American business men.” 
Thus testified Secretary of Labor Perkins last week before the joint session of the 


House and Senate Labor Committees. 


Traffic Awaits New U. S. Ships 


Roosevelt’s $160,000,000 building program comes 


at opportune time. 
pete. 


FINANCIAL backing for the new mer- 
chant marine policy created for this 
country last year was outlined this 
week by President Roosevelt in a 
message to Congress. 

An immediate —— of $10,- 
000,000 is requested, and another 
$150,000,000 asked for a five-year 
construction program to replace ves- 
sels already obsolete or due to fall 
into that classification before 1942. 
The President estimates that this 
amount will be adequate to build 95 
modern vessels—10 of them fast tank- 
ers—to replace ships now in service. 


Subsidies Up to 50% 


Government financial aid for the 
construction of new vessels may cover 
up to half the cost, according to the 
Merchant Marine Act which was 
passed last year. Administration is in 
the hands of the newly-created United 
States Maritime Commission, in whose 
five-man committee all of the govern- 
ment’s shipping interests are concen- 
trated. Joseph P. Kennedy, _ first 
chairman of the SEC, heads the com- 
mission, 

The President revealed that pro- 
posals have already been made by 
ship operators for the construction of 
28 new vessels, and it is expected that 
work on most of these will commence 
before the end of the year. 

Under the new program, direct sub- 
sidies will meet the differentials in both 


Our ships must be fast to com- 


Six-month subsidies planned. 


construction and operating costs be- 
tween American and foreign services. 

In presenting his plan to Congress, 
President Roosevelt called attention to 
some facts concerning American ship- 
ping which are not generally recog- 
nized. The new Merchant Marine Act, 
in ruling that operating subsidies can 
be paid only to ships which are 20 
or fewer years old, determines when 
a vessel becomes obsolete. The Presi- 
dent assured Congress that there was 
need for immediate action, for not only 
do most mail subsidy contracts ex- 
pire on June 30, necessitating the dis- 
closure to operators of a definite policy 
regarding replacements of old vessels, 
but by the end of 1942 nearly 90% 
of our foreign trade fleet will be more 
than 20 years old. 


Subsidies on 6-Month Basis 


New subsidies, it is understood, will 
be granted on a six months’ basis so 
that they can be withdrawn if the op- 
erators refuse to conform with the new 
demands for fleet modernization with 
government financial backing. 

Chairman Kennedy told Business 
Week that ocean mail contracts have 
been costing the government from 
$25,000,000 to $30,000,000 a year. 
The new operating subsidies will cost 
less than $30,000,000, and a new 
$90,000,000 fund has already been set 
aside to handle them for the next few 
years. This is entirely separate from 
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the $160,000,000 which the ] 
is seeking to provide as the 
ment’s share of the new cor 
program. 


Shipyards Ready for Work 

Shipping experts on the Maris), 
Commission declare that the os 
which are likely to be contra 
once can be built in from 18 
to three years in shipyards al; 
existence in this country. 

World shipping news prov; 
President with the best supp 
his program. At the end ot 
more than 2,250,000 tons of ne« 
were under construction through 
world, but the United States 
was less than 5%, compared wit! 
than 40% for Great Britain an. 
for Germany. Japan was b 
twice as much as the United Sta: 

More striking are some of ¢! 
and speed data on ships. In its | 
men report, the old United 
Shipping Board Bureau lists on!) 
American ships of more than 
tons which have been built in th: 
five years. This compares with 180 ; 
the United Kingdom, 64 in Norwa 
58 in Japan, and 32 in Germany 

On a speed basis, the same off 
lists more than 77% of our tonnay 
as limited to 12 knots or less, 
pared with 57% of the British : 
chant marine, 48% of the German, an 
53% of the French. 

A few months ago, Japanex 
freighter journeyed to London 
average speed of 17 knots, in contras 
to the average for freighters of 10 : 
12 knots. The British shipping worl 
was shocked. 

Soon afterwards the Canberra Ma 
entered the Yokohama-Australian run 
at a 21-knot clip, cutting from 20 to 
11 days the time required to |and 
Japanese goods in the Australian : 
ket, and bring back wool for Japancs 
mills. Almost the same week, Lo: 
Angeles inspected a diesel tanker 
which had just crossed from Tok; 
for oil at a speed of 16.6 knots. Japan 
now has four tankers faster than thos 
of any other nation, and last year liste 
fourteen 17-knot freighters compared 
with Britain’s eight. 

Plenty of Traffic 

Washington's shipping program 
coming at an opportune time. Wor! 
business recovery has brought 
scramble for bottoms which assures | 
erators of traffic. Passenger trafh 
likely to reach a new peak this } 
And the naval programs of all! 
great powers emphasize the naval . 
iliary angle of the merchant marin 
Congress is likely to react favorab! 
the President’s proposals. After t 
Chairman Kennedy is expected to px 

se changes in what he terms © 
ousy law” to make it more workable. 
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Wage-Hour Bill Exemptions 


They may be limited to employers of four or five, 


if Administration has its way. 


Employers divided 


on question of flexible powers for board. 


THe federal wage-hour bill has been 
on the boil long enough to indicate that 
Congress is not genuinely enthusiastic 
but will pass it this session. 

Although the bill exempts small em- 
ployers, the Administration doesn't like 
the idea and big business and organized 
labor heartily agree. Administration of - 
ficials think exemption may be cut down 
to employers of four or five. This would 
exclude from the protection of the bill 
about 6% of the workers in manufac- 
turing industries. A provision may be 
framed on the basis that in industries 
where, say, 20% of the workers are 
employed in plants employing one to 
five, all units in such industries shall 
be included. 

The Administration recognizes that 
unless its coverage is broad, the bill 
will stunt the growth of small business, 
reluctant to bring itself voluntarily un- 
der its provisions by expanding, and 
that at the same time the bill will 
encourage multiplication of small busi- 
ness units and will thus tend to per- 
petuate sweatshop conditions. 

The free rein given to the labor stand- 
ards board in fixing wage and hours 
standards is distrusted by union labor. 
Employers fear it will disturb competi- 
tive relationships and that the board, 
over a period oF years, will project min- 


ima and maxima standards of wages 
and hours to a point where they are 
intolerable. 

A majority of manufacturers are ex- 


ADMINISTRATION MEN — Representa- 
tive Wm. P. Connery and Senator Hugo 
Black, sponsors of F.D.R.’s wages and 
hours bill. 


pected, however, to prefer taking 
chances with the board. Some of them 
think the job is so complex that the 
board won't get ‘round to them for a 
long time. On the other hand, some 
industries think Washington will tangle 
with them fairly soon. 

The board's prospective task is stu- 
pendous. Probably the nearest parallel 


is furnished by the Interstate Commerce 
Commission's job in passing on freight 
rates. In an ordinary year the ICC 


Wide World 
PROPOSES 30-HOUR WEEK—Robert M. 
Johnson, president of Johnson & John- 
son, at the Black-Connery bill hearings. 


handles 1,600 cases. Each involves one 
or more commodities, shippers, and 
railroads. The commission has to con- 
sider not only the commodity involved 
but its market and its competitive rela- 
tionship with other commodities pro- 
duced in other localities. 

The Walsh-Healey Act has furnished 
a small sample of what's ahead in ad- 
ministering the wage-hour bill. It's al- 
most a year since that first stop-gap 
for NRA was passed and in that time 
the Labor Department has set a mini- 
mum wage ft only one industry— 
men’s work clothing. However, the 
department was not given adequate 
funds for enforcement. Incidentally, 
projected amendments to close loopholes 
in the Walsh-Healey Act will go over 
until after the wage-hour bill is passed, 
when others to bring the two into con- 
formity on requirements regarding 
wages and hours will be submitted. 

The American Federation of Labor 
and the Committee for Industrial Or- 
ganization won't fight each other about 
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World 
“CAN'T BULLDOZE ME” That's what 
Senator Rush Holt told John L. Lewis be- 
fore the joint wages and hours committee. 


the wage-hour bill, and the Administra 
tion is not disposed to probe the state 
ments of William Green and John 
Lewis that they are for it. They will 
not openly express the fear that it leads 
to government control of labor unions, 
but Congress will see to it that the bill 
does not let any board encroach on 
collective bargaining. 

On one point Congress will not yield 
to organized labor. Lewis and Green's 
emphatic objections to the contrary, 
North-South-labor differentials will be 
preserved. It's the Solid South against 
the Yankees. 

Chairman Connery of the House La 
bor Committee wants the standards ap 
plied to bar imports, but he hasn't a 
scrap of support cither in organized 
labor or the Administration. 


Higher Retail Markup 


PRESSURE of independent retail groups 
for a guaranteed markup of 334° on 
liquors and 40% or more on drugs is 
forcing manufacturers who have already 
established minimum prices under the 
fair trade laws to re-issue contracts at 
higher levels. Last week Burroughs, 
Wellcome & Co. hoisted the minimums 
on four products about 8%, and Per- 
sonal Products Corp. revised the price 
on Modess from 51¢ to 53¢. Previously, 
Schiefflin & Co., liquor importer, had 
hoisted Teachers Highland Cream 
scotch from $3.29 to $3.39, while 
Julius Wile & Sons announced similar 
advances on half a dozen lines. Large 
liquor retailers in New York City who 
oppose the price fixing contracts have 
been negotiating for the return of large 
stocks of controlled brands, saying they 
could not move them at the high prices. 
This return-goods movement is expected 
to spread in various lines throughout 
the 38 states with fair trade laws. 
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HOW THE STATES SHARE IN MANUFACTURING OUTPUT 


Based on preliminary census returns for value of products—1935 


Left hand figure: Percent of U. S. output of $45,283,350,000. Right hand figure: Value of output in millions 


West North East North 
i Central Central New England 
21 2% 3,278 31.7% $14,353 $3,968 
$4 NH $209 | 06% M 286 


$12,692 


Middle Atlantic 
28.0% 


15 |, [83% $3766 807 42 

est South East South South Atlantic 

Central Central 9.1% $4,103 

4.2% $1914 33% $1496 
Form of chart devised by Roland P. Falkner and 
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| Edward T. Frankel, and utilized here by permission 


duced within its borders. 


Industrial Markets 


Analysis of census figures re- 
veals which regions are gain- 
ing, which are slipping. 


IN evaluating the industrial market, few 
records are more eagerly sought by sales 
managers than those supplied biennially 
by the Census of Manufactures. Data 
from the latest census covering the year 
1935 have been released piecemeal since 
June, 1936, representing an achieve- 
ment in speedy reporting, but the com- 
plete story of what has happened to 
industrial markets since the recovery 
began is yet untold. 

In an attempt to uncover general 
trends disclosed by the first returns, 
Business Week has tabulated the data 
on number of establishments, number 
of wage earners, wages paid, and value 
of goods produced, ad 9 presents what 


BIG AND SMALL INDUSTRIAL MARKETS—This distortion 
map completes the trilogy of such unique charts presented first 
by Business Week to emphasize the important regions and states 
in the retail (BV—Oct31,’36,p32), wholesale (BW —Decl2,'36, 
p36), and manufacturing fields as determined by preliminary 
census returns for 1935. Each state and region is shown with its 
area made proportional to the value of manufactured goods pro- 


is probably the first analysis of the 
subject. 

Two significant points stand out: (1) 
that the East North Central states have 
entrenched themselves as the leading 
industrial section on the triple score of 
number of wage earners employed, 
wages paid, and value of goods pro- 
duced, and (2) that, on the same score, 
the South Atlantic and East South Cen- 
tral states made the best recovery with 
respect* to 1929, coming closer to that 
peak year by 1935 than any other sec- 
tion. 

In 1935, the country’s manufacturing 
industry (represented by the 168,181 
establishments whose individual output 
was worth $5,000 or more) produced 
$45,283,350,000 worth of goods, a 35% 
reduction from the $69,862,792,000 
manufactured in 1929 by some 209,819 
establishments. The South Atlantic 
states whose welfare hinges on the cot- 


Note that while New York State ranks first in all three fields, 
it is less important as a manufacturing state than as a retail or 
wholesale distributing state. Note, too, that the East North 
Central states are much more important as manufacturing states 
than as wholesale or retail areas. In the past few years, the 
East North Central states have definitely displaced the Middle 
Atlantic in the industrial market on the triple count of value 
of goods produced, wage earners employed and wages paid. 


ton market were able by 1935 to get 
within 21.59% of their 1929 production, 
but the Mountain states (whose im- 
portance in manufacturing is minor) 
were still nearly 50° short of that goal 

The following table brings out the 
important regional shifts in manufac- 
turing activity from the Middle Atlan- 
tic and New England sections to the 
East North Central, Southern, and Pa- 
cific Coast areas. 


Percent of Total Value of 
Manufactured Goods 


Region 1909 1929 1935 

New England . 9.1 8.8 
Middle Atlantic ..... 3445 31.8 3.4 28.0 
East North Central... 25.2 28.4 30.9 31.7 
West North Cenrral. . 8.7 8.3 7.6 7.2 
South Atlantic ...... 6.7 7.1 7.5 9.1 
East South Central... 3.0 2.6 2.9 3.3 
West South Central... 3.0 3.7 4.0 4.2 
« 1.8 1.4 1.8 14 
41 5.1 5.9 6.3 
United Scates ...... 100.0 100.0 100.0 100.0 


The shift in the number of wage 
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earners employed and the volume of 
by manufacturing plants 
eveals an equally interesting shift west- 
yard and southward. By 1935, the 
fst North Central states employed 

3 3¢; of all manufacturing wage earn- 
ers and paid out 32.1% of the total 
age bill, while since 1929 the former 
eader, the Middle Atlantic states, had 
slipped down to second place with 
36¢¢ of the wage earners and 30.2% 
f the payroll. Up and coming regions 
aclude the South Atlantic which had 
1207 of the manufacturing wage earn- 
ors against 10.30 in 1929, and which 
sid out 8.7% of the total manufac- 
uring wage bill of the country against 
-1¢ in 1929. The total number of 
vage earners employed in manufactur- 
° plants in 1935 numbered 7,363,182, 
body 16.50 smaller than the 8,813,- 
s21 of 1929. They received in wages 
$7,513,528,000—35.2° less than the 
$11,587,816,000 of 1929. 

Changes in the number of establish- 
ments are of less importance than the 
bove factors. The South Atlantic and 
West South Central states, for example, 
had far fewer plants in 1935 compared 
with 1929 than any other section of 
the country, but despite this shrinkage, 
brought about both by failures and con- 
solidations, they ranked first and sec- 
ond respectively in restoring employ- 
ment, wages, and value of goods pro- 
juced to pre-depression levels, and these 
ire the things that count. 


Sports Business 


Small Vermont region shows 
money is made when all help. 


WINTER sports mean business to the 
Mount Mansfield-Stowe region of Ver- 
mont—business that amounted to about 
$80,000 in the 1936-1937 season. The 
record shows what railroads and mu- 
nicipal groups can do in promoting 
recreational attractions of a place. 

Last winter the Central Vermont 
Railways brought into the Stowe dis- 
trict 3,000 passengers, 95° from met- 
ropolitan New York, the rest split 
between Boston and Montreal. 

According to Edmund Deschenes, 
Central Vermont vice-president, hotels 
and inns in the Stowe region realized 
$36,000, village and farm homes 
$10,000, restaurants, lunchrooms and 
roadside stands $6,200. Just outside 
the immediate Stowe area, Waterbury 
and Morrisville took in about $1,000 
for rooms and meals. Sales cf gaso- 
line, oil, repairs and storage brought in 
$3,000 to the garages of the district. 
The bus and taxi business got $7,000. 

About $4,000 went for winter sports 
equipment and for the use of ski tows 
and so on. The visitors paid telephone 
and telegraph charges totaling $2,000. 
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Brookings vs. President 


Institution opposes his reorganization plan. 


Says 


independent agencies should not be put in depart- 


ments. 


To the contention that large fields of 
public policy are dominated and con 
trolled by these commissions, the answer 
is that they should be. It is not desira 
ble that social policies be the football 
of politics. These boards and commis 
sions are agents of Congress. . . . They 
are in no sense agents of the President.’ 

Thus this week the Brookings Insti 
tution provided opponents of the 
President's program for government 
reorganization 
with objections to his proposals and 
with blueprints for an alternative setup 
of the executive agencies that regulate 
private business. 

The report is No. 10 in the series 
of Brookings studies jointly financed 
by the Byrd Senate Committee, the 
Buchanan House Committee, and the 
President's Committee on Administra 
tive Management. At sharp variance 
with the report of the President's Com- 
mittee, recommending that the inde 
pendent agencies be attached to the 
regular departments, the Brookings 
study will be referred to the Joint Com 
mittee on Government Reorganization, 
which may recommend legislation for 
“must” consideration in this session. 

Regardless of the extent to which 
the joint committee follows the Brook- 


Urges divided control of advertising. 


ings blueprint, the report is likely to 
end the long rivalry between the Food & 
Drug Administration and the Federal 
Trade Commission for power over food 
and drug advertising Its proposed 
settlement of the five-year war may be 
accepted by Congress. It is based prin- 
cipally on two observations 

(1) The Food & Drug Administra- 
tion, in its work of regulating commerce 
in foods and drugs and protecting pub 
lic health, exercises a proper function 
of a departmental agency, based on a 
fixed a of law which is defined by 
Congress and which can be applied by 
scientific analysis and findings of fact. 
In the proposed regulation of advertis- 
ing, use should be made of the bureau's 
large inspectional and laboratory serv- 
ice; hence complete separation of the 
commodity and advertising control func 
tions ts not feasiblk (2) However 
many F&DA actions involve “the 
making of decisions which govern 
large situations rather than only the 
making of a decision in a specific case 
And this type of regulation the Institu- 
tion believes should be exercised only 
by independent commissions. As to 
trade practices, it feels such control 
should be exercised only by FTC. 

Hence, the final recommendation that 
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Busine 
THE RIGHT MAN (OR WOMAN) IN THE RIGHT JOB—That’s one of the leading 
purposes of the training offered by the Chrysler Institute of Engineering, sponsored 
by Chrysler Corp. The institute consists of a trade school, open only to sons of 


Chrysler employees; an undergraduate 


school, restricted to Chrysler employees; 


and a graduate division, whose entrants are carefully chosen from the best graduates 


of engineering schools here and abroad. 


Above, the youngest and oldest among the 


graduates who received certificates at June 3's commencement exercises. 
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International 
THEY'RE TELLING US—New York gas 
and oil men are putting up these little 
reminders of their double duties. Nearly 
30c of every gasoline dollar goes to the 
state or the federal government. 


“food and drug cases which involve 
unfair methods of competition [notably, 
contemplated advertising actions} might 
be prosecuted by the Food and Drug 
Administration before the Federal 
Trade Commission . . . which would act 
as an adjudicatory authority.” 

The report recommends that the judi- 
cial division of the commission be trans- 
formed into a lower court, judging all 
matters affecting trade practices. Trial 
examiners would dispose of routine 
cases, while the full commission would 
hear actions involving broader issues, 
with appeal to the Circuit Courts. FTC's 
legal division would retain its present 
powers over unfair methods of competi- 
tion, plus such trade practice control 
functions of other bureaus as could be 
wholly lodged in FTC. 

Thus the regulation exercised by the 
Department of Agriculture under the 
Packers and Stockyards Act and by the 
Commodity Exchange Commission 
under its organic act might be vested in 
the commission, which would also take 
over from the Department of Justice 
all control of monopolies and restraint- 
of-trade cases under the anti-trust acts— 
except criminal cases—thus assuring a 
more consistent enforcement. The re- 
port also recommends that the Federal 
Alcohol Administration be dissolved 
and liquor control vested wholly in the 
Treasury Department or divided be- 
tween FTC (trade practices), F&DA 
(adulteration and misbranding), and 
the Treasury (granting of permits and 
tax collections). 

Other Brookings recommendations in- 
clude: 

(1) That the Bureau of Air Com- 
merce and the Maritime Commission 
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confine themselves to promotional activ- 
ities and that regulation (rates, licensing 
of airmen and aircraft, operating and 
training schedules, investigation of acci- 
dents) be lodged in the Interstate Com- 
merce Commission. 

(2) That control over national banks 
be transferred from the Comptroller of 
the Currency to the Federal Deposit 
Insurance Corp. 

(3) That a joint board be created to 
pass on all matters within the jurisdic- 
tion of both the Federal Power Commis- 
sion and the Securities and Exchange 
Commission (prescribing systems of ac- 
counts for public utilities, regulating 
contracts between service and operating 
companies, making investigations, and 
promoting the integration of utility sys- 
tems). 

(4) That a code of administrative 
procedure be divised to establish stand- 
ards for all types of regulation and to 
codify enforcement techniques, and that 
administrative courts be set up—bodies 


like the Board of Tea Appeals in the 
Department of Agriculture to review 
decisions of departmental agencies, and 
more formal judiciaries like the United 
States Customs Court to review deci- 
sions of the independent commissions. 


Anti-Utility Moves 


F.D.R.’s message doesn’t seem 
very ominous, but Norris’ plan 
for 7 TVA’s alarms companies. 


For several weeks the utilities waited 
with apprehension for a Roosevelt mes- 
sage which, according to rumor, would 
go far to clarify the future policy of 
the Administration toward electric 
power production. Late last week the 
message went to Congress, and the in- 
dustry breathed a sigh of relief at the 
discovery that it was a repetition, in 
general terms, of the President's old 
plea for more effective conservation of 
natural resources, this time by the in- 
sertion of seven regional planning 
bodies between the existing National 
Resources Committee (due for perma- 
nent status under the governmental re- 
organization plan) and the various local, 
state, and sectional boards with which 
it has been co-operating. 

With two exceptions, said the Presi- 
dent, “the work of these regional bodies, 
at least in their early years, would con- 
sist chiefly in integrated 
plans to conserve and safeguard the 
prudent use” of natural resources. They 
would report their recommendations to 
Washington where the National Re- 
sources Committee, with one eye on 
the budget, would correlate the seven 
reports and prepare for Congress a neat 
public that would elim- 
inate floods, dust storms, droughts, soil 
erosion, and other ills. 

The exceptions would be the Tennes- 
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sce Valley Authority, which w: 
tinue its noble experiment, anc 
lumbia Valley Authority, whi 
find in its lap the problem o: 
surplus power from Bonnevill< 
a few years, Grand Coulee. T} 
would, of necessity, do more ¢! 
ply plan. 

It all sounded very innocu 
the utilities saw the bill that Se; 
introduced to put the plan into « 
In 49 carefully printed pages hx 
the TVA Act, added a few tou 
he has learned since TVA start 
multiplied the result by seve: 
regional planning boards beca: 
thorities, with full power to tal 
to accomplish their objects in « 
tion, to condemn the necessary ; 
personal property, including tr 
sion lines and substations, and : 
the construction by private cap 
any facilities that might interfer 
their own objects. Not only would : 
prepare plans, as the President sx, 
gested, but they would also cxccu 
them. 

There is a strong suspicion 
Washington that Sen. Norris ran aw: 
with the ball. The bill introduccd 
Rep. Mansfield, chairman of the Riv. 
on Harbors Committee, is much mo: 
moderate, following the regional pla 
ning idea in the President's messig 
closely. Logical conclusion is that th: 
President would be satisfied with : 
Mansfield version, but has given Norns 
a free hand to get as much more as ! 
can—and Norris has a habit of gett 
a large part of what he wants. 


NEW CHEVROLET PLANT—Last week 
M. E. Coyle turned ground for the new 
engine and axle plant Chevrolet will have 
in operation in Buffalo by January. The 
plant will employ 3,000 workers. 
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Ready for Drug Bill “Solution” 


House committee prepares to demand action on Lea 
bill, which gives control of advertising to FTC. But 
consumer groups plan a prolonged fight. 


Dr.aYeD by death, illness, and internal 
dissension, the House Interstate and 
Foreign Commerce Committee seemed 
at last ready this week to press for 
action on its solution of the question 
of new food and drug legislation—a 
solution which in reality is no solution 
at all in that it will probably not end 
the fight but only prolong it, possibly 
into its fifth year. 

Three months ago, the finally revised 
version of Sen. Copeland’s food and 
drug bill came to the House commit- 
tee with the Senate’s O. K. on it. 
But the committee wasn't interested 
in that bill—at least its chairman, 
Clarence F, Lea wasn't—because it pro- 
vided for regulation of advertising by 
the Food & Drug Administration. 
Mr. Lea was sworn to see that that 
power was reserved exclusively to the 
Federal Trade Commission. 
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Wide W ld 
THE AUTOMATIQUE —Recently opered 
in New York is a highly mechanized cafe- 
teria that goes the long-established Auto- 
mat one better. In the new eating place 
the diner sits at a rectangular table and 
watches everything on the menu pass by 
on a belt. When he sees something he 
wants, he just reaches out and helps him- 
self. Payment is determined by the color 
of the plates. The above photo shows a 
counter in the Automatique. Money is 
pat in the slot and the shelves move down 
one step. Brought to America by a 
Viennese gentleman, Mr. Leo Scharf, the 
\utomatique has proved popular in 
Europe where more than one hundred are 
in use, 


Not only had the House declared a 
* for the FTC in formal vote 
ast year, thus setting a precedent for 
Mr. Lea to follow, but, according to 
reports, the chairman has been none 
too well disposed towards the Food & 
Drug Administration since it stirred up 
trouble for his California constituents 
a few years ago, all over a little matter 
of worms in dried fruit. 

So Mr. Lea pigeonholed the Cope- 
land bill, removed Rep. Virgil Chap- 
man from the chairmanship of the 
subcommittee on food and drug legis- 
lation (because Chapman was known 
to favor F&DA), and took that posi- 
tion for himself. In his new capacity, 
Mr. Lea first turned his attention not 
to food and drug legislation but to his 
own bill to enlarge the power of the 
Federal Trade Commission by giving 
it authority over all unfair or decep- 


tive acts in commerce, instead of just | 


those in which unfair competition can 
be proved. From the Copeland bill, 
Mr. Lea then lifted definitions, provi- 
sions, and proposed enforcement tech- 
niques for the regulation of food and 
drug advertising and added them to his 
own bill with appropriate modification 
to the Trade Commission’s use. 


Consumers Protest 


But right off Chairman Lea ran into 
trouble. Consumer interests, which 
have protested every weakening of the 
proposed food and drug legislation, de- 
nounced his proposal, charging the 
FTC with an indulgent sympathy for 
patent medicine makers. Nor could Mr. 
Lea find any substantial commercial 
support for his mcasure; some big ad- 
vertisers doubted that the FTC cease- 
and-desist system could restore advertis- 
ing generally to the consumer's good 
graces, while others disliked the pros- 
— of having their advertising policed 

y the FTC and their products and 
labels by the F&DA. 

Thus last week in his private capac- 
ity, Charles Wesley Dunn, attorney for 
the Associated Grocery Manufacturers 
of America and the American Pharma- 
ceutical Manufacturers Association, ad- 
vised Mr. Lea that the same law which 
sought to regulate adulteration and 
misbranding should also regulate adver- 
tising; that since the Lea bill and its 
companion measure, the Wheeler bill, 
already approved by the Senate, would 
extend FTC’s power over all unfair or 
deceptive acts in commerce, special pro- 
visions for FTC’s regulation of food 
and drug advertising would be super- 
fluous; that the Copeland bill's adver- 
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Ud theses 
VIRGINIAY 
SEASHORE® 


Is it swimming you want... sparkling sand 
and racing surf... ocean breezes sweeping 
ever long cool breakers? Aqua-planing, 
boating. fishing? They all are a part of 
Virginia's Seashore playground. 


Or golf, perhaps? Rolling fairways, well- 
trapped greens. inlets, tides and sea breezes 
lend challenging new barriers. 


A game of tennis? Championship courts 
await you. 


Horseback riding? Thoroughbred mounts 
will show you the way through shaded pine 
woods, by towering sand dunes, to the hard- 
packed beach along the water's edge. 


Music and dancing ... Beach clubs and sea- 
side pavilions. 


Comfortable inns where the tariff is reason. 
able, homey cottages for privacy and rest, 
exclusive resort hotels—and luscious sea 
food fresh from the ocean. 


The fun has started! Come on! 


Our Passenger Traffic Department 
representatives will be glad to help 
you picn your vacation, make r 

vations for you, or supply you with 
information on rates. We wil in 
your trip for you from start to finish 
what to see ond do, time required, 


and cost schedules. 


PRECISION TRANSPORTATION 


SAARTED 
P } | > 
1 al | 
h m I 

| 
| | 
\ 
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All Electric... Full Automatic 


freed (NCULATOR 


The Revolutionary advanced 
calculator that readily shoulders 
the added figure-work 


March on with MARCHANT’S unequalled 
Silent Speed. Answers aii figure prot 


lems far faster than any other caicu- 
lator! Its smoothly flowing mechanism 
always operates af 
faiters—never slows down—never haits! 
its all-electric operation, with one-hand 
keyboard control, enables the operator 
to work faster and with far less effort 


top-speed — never 


MARCHANT’S foolproof accuracy elim- 
inates all risks of human error. Com- 
pletely automatic—no strokes to count, 
no bars to hold down! True-figure proof 
diais; perfect 3-dial alignment; com- 
plete carriage capacity carry-over; posi- 
tive electric clearance; and countiess 
other new and exclusive MARCHANT 
features! 


MARCHANT 
CALCULATING MACHINE COMPANY 
Service Throughout the World 


HOME OFFICE: OAKLAND, CALIFORMHA, U. S. A. 
Get All Important MARCHANT Facts Now! 


Marchant Calculating Machine Company 
1475 Powell Street BW-<s-122 
Oakland, California = 
Please send me further MARCHANT 
information without cost or obligation. 


Name 
Address. 


City 
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“GLASSICAL” ARCHITECTU RF—There’s a promotional value in the evdiiberen: 1 


of glass, as this night view of the new Wieboldt department store in the Oak Park 


of Chicago proves. 


The long horizontal bands of Ineulux glass blocks ean be i! 


nated with any color, by an arrangement of colored bulbs within the building 


tising provisions encroached no more 
on FTC authority than did the exist- 
ing food and drug law's regulations 
covering adulteration and misbranding; 
that, finally, FTC lacked the scientific 
training and equipment to deal with 
false advertising as efficiently as F&DA 


could 

But having already shrugged off 
much these same arguments, advanced 
by dissenting members of his own com- 
mittee, Rep. Lea this week proceeded 
to whip his bill into final shape, ready 
for committee approval and introduc- 
tion into the House. As it stands now, 
the bill applies the regular FTC cease- 
and-desist system to the regulation of 
food and drug advertising. But that 
system generally is made a more potent 
law enforcement weapon by the addi- 
tion of civil penalties ranging up to 
$5,000 for the violation of any FTC 
order. Criminal penalties, beginning at 
$5,000 or six months in jail for a first 


| offense, are also provided for the false 


drug, or 
health. 


any food, 
injurious to 


advertisement of 
osmetic produc 


Doubt “Routine Manner” 


ous 


| 


ito the 


As the bill stood early this week, 
the reference to the Department of 
Justice of all cases involving either 
ivil or criminal penalties would have 
been mandatory, but Chairman Lea was 
expected to succeed in his endeavor to 
limit mandatory reference exclusively 
criminal penalty cases, leaving 
FTC free to police and enforce in its 
routine manner all cease-and-desist or- 
ders involving simply false advertise- 
ment and not touching products injuri- 
health. Consumer critics say 
FTC's “routine manner’ would never 
be effective in checking false advertis- 
ing, and that’s why they still hope to 
see advertising control lodged in the 
Department of Justice, if they fail in 
their efforts to establish the Food & 
Drug Administration as Copy czar. 

They also plan to train their guns 


on one other 


ignincant change 
latest draft of the Lea bill 
gets out on the House floor. Or 
the Lea bill specified criminal 
for any idvertisement 
was injurious to health 
the criminal penalties 
to the advertising of produ 
injurious to health. This is an 
tant distinction, for they say Lea's 
est language will be completely ineti 
tive in dealing with a nostrum 
Banbar, harmless in itself but 
tially dangerous to health when 
tised as a cure for diabetes 


Illustrating the Difference 


These same critics also hope to make 
capital out of the recent case of Kr 
chen Salts. Four years ago the 1 
facturer was ordered by the Trade ¢ 
mission to stop some of his 
ing effusions—without, according t 
consumer groups, any n yticeable « 
More recently, the Food & Drug 
ministration has been making seiz 
of the product because it was lab 
as a germicide and a cure for vari 
veins and varicose ulcers. Last mont 
thé manufacturer was found guilt 
all charges, fined $2,000, and order 
to clean up his labels on threat of 
jail sentence Thus is demonstrat 
say Copeland bill backers, the differer 
between FTC's go-and-sin-no-more 
ders and F&DA’s criminal court 
eedings. 

Despite the fact that Congress 
Rayburn, Chapman, Kenney, and ot! 
will probably lead a strong fight 
F&DA on the House floor, the 
bill is apt to go through. It 
a better tham even chance of coming 
unscathed out of the conference w 
the Senate committee, but F&DA 
counting on the Senate to turn it down 
when it reaches the floor. Failir 
there, F&DA centers its last hopes 
the President who thus far has | 
as clear of the quarrel as he could 
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AN’T YOU JUST HEAR the lady 
4A muttering, /lorsel arriage, 
and the gentleman praving 
tor darkness to spare them the neigh- 


bors’ grins? 

But see this family a few years 
later. Now they have a car that gets 
there and back. Indeed, little bovs 
have stopped jeering, “Get a horse’’: 
they're actually beginning to vell, 
“Gee, look at ’er go!” 

The difficulty was no longer how to 
get started, how t keep going, but 
how to ste p. The need was for better 
brakes and better brake lining. 


And Johns-Manville research men 
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helped supply them; developed the 
first asbestos brake lining: helped 
make quick, sure, safe stops a matter 
of pressing the brake pedal. 


* * > 


For almost half a century, Johns- 


Manville has pioneered the CONTROI 


OF MOTION. Today, on millions of 


motor cars—on huge fleets of trucks 
—on cross-country bus lines—on 
hoisting machines—on cages and cars 
that lower men and materials into the 
pits of the earth—on machinery and 
giant cranes—on the wheels of a// in- 
dustry, Johns-Manville Brake Lin- 
ings, Friction Blocks, Clutch Facings 


are rendering sure, dependable, low- 
cost service. 

With unequaled production facil- 
ities, with the control of its own 
asbestos mines, with continuous re 
search for the development and per 
fection of new friction Materials, 
Johns-Manville is qualified to meet 
any braking problems. 

Along with that, Johns-Manville 
has today assumed a responsibility in 
the training of your local mechanic 
and service-station man in the in- 
tricacies of modern brake operation, 
so that vow mav have scientific and 


correct brake service. 


JOHNS- MANVILLE 


Lives to safeguard, schedules to maintain, 
leading bus fleets turn to J-M Brake Mate- 
rials. Report mileage excellent, brake costs low. 


Your car's a safer car equipped with 
Johns- Manville Brake Lining ; it's espe- 
cially designed for today's faster, more 
powerful models 


Elevators, hoists, cranes, shovels, draglines, 
dredges—Johns-Manville Friction Materials 
brake them al! efficiently, economically 
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All Electric... Full Automatic 


The Revolutionary advanced 
calculator that readily shoulders 
the added figure-work 


March on with MARCHANT’'S unequalled 
Silent Speed. Answers all figure prob- 
lems far faster than any other calcu- 
lator! Its smoothly flowing mechanism 
always operates at top-speed — never 
falters—never slows down—never halts! 
Its all-electric operation, with one-hand 
keyboard control, enables the operator 
to work faster and with far less effort. 
MARCHANT'S foolproof accuracy elim- 
inates all risks of human error. Com- 
pletely automatic—no strokes to count, 
no bars to hold down! True-figure proof 
dials; perfect 3-dial alignment; com- 
plete carriage capacity carry-over; posi- 
tive electric clearance; and countless 
other new and exclusive MARCHANT 
features! 


MARCHANT 
CALCULATING MACHINE COMPANY 


Service Throughout the World 


HOME OFFICE: OAKLAND, CALIFORNIA, U. S. A. 
Get All Important MARCHANT Facts Now! 


Marchant Calculating Machine Company 
1475 Powell Street BW-6-12 
Oakland, California 

Please send me further MARCHANT 
information without cost or obligation. 


Name..... 
Address.. 
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“GLASSICAL” ARCHITECTURE—There’s a promotional value in the architectural use 
of glass, as this night view of the new Wieboldt department store in the Oak Park ares 
of Chicago proves. The long horizontal bands of Insulux glass blocks ean be illumi. 
nated with any color, by an arrangement of colored bulbs within the building. 


tising provisions encroached no more 
on FTC authority than did the exist- 
ing food and drug law’s regulations 
covering adulteration and misbranding; 
that, finally, FTC lacked the scientific 
training and equipment to deal with 
false advertising as efficiently as FRDA 
could. 

But having already shrugged off 
much these same arguments, advanced 
by dissenting members of his own com- 
mittee, Rep. Lea this week proceeded 
to whip his bill into final shape, ready 
for committee approval and introduc- 
tion into the House. As it stands now, 
the bill applies the regular FTC cease- 
and-desist system to the regulation of 
food and drug advertising. But that 
system generally is made a more potent 
law enforcement weapon by the addi- 
tion of civil penalties ranging up to 
$5,000 for the violation of any FTC 
order. Criminal penalties, beginning at 
$5,000 or six months in jail for a first 
offense, are also provided for the false 
advertisement of any food, drug, or 
cosmetic product injurious to health. 


Doubt “Routine Manner” 


As the bill stood early this week, 
the reference to the Department of 
Justice of all cases involving either 
civil or criminal penalties would have 
been mandatory, but Chairman Lea was 
expected to succeed in his endeavor to 
limit mandatory reference exclusively 
to the criminal penalty cases, leaving 
FTC free to police and enforce in its 
routine manner all cease-and-desist or- 
ders involving simply false advertise- 
ment and not touching products injuri- 
ous to health. Consumer critics say 
FTC’s “routine manner” would never 
be effective in checking false advertis- 
ing, and that’s why they still hope to 
see advertising control lodged in the 
Department of Justice, if they fail in 
their efforts to establish the Food & 
Drug Administration as copy czar. 

They also plan to train their guns 


on one other significant change in the 
latest draft of the Lea bill when i: 
gets out on the House floor. Origir 

the Lea bill specified criminal penalties 
for any advertisement which in itself 
was injurious to health. As revised, 
the criminal penalties would apply onl 
to the advertising of products that are 
injurious to health. This is an impor- 
tant distinction, for they say Lea’s new- 
est language will be completely inetfec- 
tive in dealing with a nostrum like 
Banbar, harmless in itself but poten 
tially dangerous to health when adver. 
tised as a cure for diabetes. 


Illustrating the Difference 


These same critics also hope to make 
capital out of the recent case of Krus- 
chen Salts. Four years ago the manu- 
facturer was ordered by the Trade Com- 
mission to stop some of his advertis- 
ing effusions—without, according to the 
consumer groups, any noticeable effect 
More recently, the Food & Drug Ad- 
ministration has been making seizures 
of the product because it was labeled 
as a germicide and a cure for varicose 
veins and varicose ulcers. Last month, 
thé manufacturer was found guilty of 
all charges, fined $2,000, and ordered 
to clean up his labels on threat of a 
jail sentence. Thus is demonstrated, 
say Copeland bill backers, the difference 
between FTC’s go-and-sin-no-more or- 
ders and F&DA’s criminal court pro- 
ceedings. 

Despite the fact that Congressmen 
Rayburn, Chapman, Kenney, and others 
will probably lead a strong fight for 
F&DA on the House floor, the Lea 
bill is apt to go through. It stands 
a better than even chance of coming 
unscathed out of the conference with 
the Senate committee, but F&DA is 
counting on the Senate to turn it down 
when it reaches the floor. Failing 
there, F&DA centers its last hopes io 
the President who thus far has kept 
as clear of the quarrel as he could. 
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AN’T YOU JUST HEAR the lady 

A muttering, “//orseless carriage, 
indeed!”” and the gentleman praying 
for darkness to spare them the neigh- 
bors’ grins? 

But see this family a few years 
later. Now they have a car that gets 
there and back. Indeed, little boys 
have stopped jeering, “Get a horse”; 
they’re actually beginning to yell, 
“Gee, look at’ er gol” 

The difficulty was no longer how to 
get started, how to keep going, but 
how to stop. The need was for better 
brakes and better brake lining. 

And Johns-Manville research men 
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helped supply them; developed the 
first asbestos brake lining; helped 
make quick, sure, safe stops a matter 
of pressing the brake pedal. 

* 


For almost half a century, Johns- 
Manville has pioneered the CONTROL 
OF MOTION. Today, on millions of 
motor cars—on huge fleets of trucks 
—on cross-country bus lines—on 
hoisting machines—on cages and cars 
that lower men and materials into the 
pits of the earth—on machinery and 
giant cranes—on the wheels of a// in- 
dustry, Johns-Manville Brake Lin- 
ings, Friction Blocks, Clutch Facings 
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are rendering sure, dependable, low- 
cost service. 

With unequaled production facil- 
ities, with the control of its own 
asbestos mines, with continuous re- 
search for the development and per 
fection of new friction Materials, 
Johns-Manville is qualified to meet 
any braking problems. 

Along with that, Johns-Manville 
has today assumed a responsibility in 
the training of your local mechanic 
and service-station man in the in- 
tricacies of modern brake operation, 
so that vou may have scientific and 
correct brake service. 


JOHNS- MANVILLE 


Lives to safeguard, schedules to maintain, 
leading bus fleets turn to J-M Brake Mate- 
rials. Report mileage excellent, brake costs low. 


Your car's a safer car equipped with 
Johns- Manville Brake Lining; it's espe- 
cially designed for today's faster, more 
powerful models. 


Elevators, hoists, cranes, shovels, draglines, 
dredges—Johns- Manville Friction Materials 
brake them all efficiently, economically. 
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JUST OFF THE PRESS— 
New Free Book on Fencing 


Many a manufacturer has found that there is no protection 
and no saving in makeshift fences. 

They find that sturdy, dependable Cyclone Fence is not 
only the best property protection money can buy—it is 
actually the lowest cost protection in the long run! 

Cyclone Chain Link Fence will guard every foot of your 
property line every minute of the day and night. No other 
watchman could serve you so well. Sturdy, unclimbable and 
fire-safe, Cyclone is built to stay put. It reduces insurance 
rates—keeps marauders out and your valuables in. 

And Cyclone lasts longer. It is made of copper steel to 
resist rust. Galvanized after weaving, so that the protective 
coat of galvanizing is not broken while the wire is woven. 
The chain link fabric bearing the “12M” label has an extra 
heavy coat of galvanizing. 

Compare Cyclone with other fences. See for yourself how 
much less it costs in the long run when you consider the 
quality of protection you get, the cost per year of service, 
and the minimum maintenance cost. 


Cycione Fence Co., General Offices: Waukegan, Il. 
Branches in Principal Cities 
Paci fie Coast Division: Standard Fence Co. General Offices: Oakland, Calif. 
Export Distributors: United States Steel Products Company, New York 


Cyctone Fence Co., Dept. 567 Waukegan, Ill. 
Please mail me, without obligation, a copy of “Your Fence—How 
to Choose It—How to Use It.” 


City... 


I am in ring: 
Residence; () Estate; 


© Industrial Property; (1) Playground; 
0 Sehool; Approximately .. feet. 
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This ‘‘12M"’ seal idents- 
fies a mew standard of 
fence value —developed by 
Cyclone. Fence that bears 
this label has an extra- 
heavy coat of galvanizing, 
and will last longer. 


FREE BOOK 
—write for it 


A 32-page book, yous for the 
ashing, crammed with facts 
and illustrations, will tell you 
all about fences—Chain Link 
Fence, Steel Picket Fence. 
How to have fence gates that 
won't drag, fence rails that 
won't buckle, fence post foun- 
dations that won't be weak- 
ened by frost. Cyclone Fence 
can be delivered to you in a 
few hours from the nearest 
warehouse. And a complete 
erection service, with trained 
Cyclone men, is at your dis- 
posal. 


Fence 


ay 


- 
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Fur Prices Higher 


Buyers attend New York sho, 
and predict good year. Ne, 
competitors enter business. 


Hunpreps of buyers in the fur busi. 
ness were in New York last we k to 
shop and talk shop. They made pro 
ble contacts, felt out the sentiment, ap 
laid foundations for promotional | ca 
paigns back home. The Associated Fa, 
Coat and Trimming Mfrs., Inc., with 
the cooperation of other organizations 
was sponsoring a general exposition x 
the Hotel Pennsylvania and a fashion 
show at the Waldorf-Astoria, in far. 
sighted preparation for the August sales 
officially opening the fur season. 
“We're in for another good col 
this seemed to be the consensus of } 
manufacturers and retailers’ at 
the exposition and show. From al! the 
present indications, according to one 
fur man, unit sales of furs to the pub! 
will be 10% to 15% greater this yea 
than last, and dollar sales will be m 
higher, largely owing to price increases 
which on some lines are 25% to 50>. 
One exhibitor said that so far he had 
received orders from 30 new accounts, 
that some firms never in the retail fur 
business had been laying in large stocks 
of furs in the lower price ranges. 
Some of the visiting buyers were a 


| little cautious in purchases, and while 
| conceding dollar volume would be mia- 


terially above last year's, doubt td 
whether unit sales would be higher 


Wid rié 
TOMORROW'S CITY—Norman Bel ‘Ge d- 
des constructed this model to demonstrate 
how traffic of the future will be handled 
on express boulevards with intersections 
eliminated. The model was used last 
week in New York to show the American 
City Planners Association how to solve 
traffic problems. 
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Pictures, Inc. 
NEW YORK’S FIRST GLASS OFFICE 
BUILDING—Pedestrians on Fifth Avenue 
last week saw workmen polishing the glass 
panels of Corning Glass Work’s new five- 
story office building. Completely air 
conditioned, the building has, and needs, 
no windows, 


When asked what is behind the mod- 
erately or drastically higher prices, de- 
pending on the lines, this season, fur 
garment makers point not only to the 
expanding demand of the public, but 
also to increased costs of pelts, ranging 
from to and to rising wage 
rates, which are running 20% higher 
this year than last. Mink was in de- 
mand last winter by European furriers, 
and with supply reduced for American 
concerns, the cost to them has risen. 

Furs, like other kinds of apparel, are 
subject to changing styles. i 


to pieces. In the past few years the 
industry has been busy making the con- 
sumer style-conscious. One big reason 
for Persian lamb’s going so strong in 
America for the last three years is that 
manufacturers have given it youthful 
new styles. 


Among the industry’s headaches is | 
the fur excise tax. It used to be 10% | 


on the wholesale cost, with exemption 
of furs under $75. Now it is only 3%, 
but there are no exemptions, and the 
government, reaching down into the 
bulk selling lines in the cheaper price 
ranges, has increased its revenues been 
the tax. Fur men indignantly claim that 
furs are no longer a luxury and should 


not be taxed as such. One job of the | 


National Fur Institute which many in 


the business would like to see organized | 


would be to get the tax cut out. 


n the old | 
days mink and Persian lamb were “old | 
women's furs."” People kept on wearing | 
shapeless 10-year-old fur coats as long | 
as they were still warm and not falling | 
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BEHIND THE ENDURING INSTITUTION—SUCCESSFUL CUSTOMERS 


PITTSBURGH building materials and equipment 


are known and used the world over. Many successful 
manufacturers of these products have been customers 


of this Bank for generations. 


FARMERS DEPOSIT NATIONAL BANK 


OF PITTSBURGH 
ESTABLISHED 1832 
CAPITAL AND SURPLUS TWELVE MILLION DOLLARS 
Member Federal Deposit Insurance Corporation 
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30 
REMEMBER WHEN YOU 
WORRIED 


BECAUSE “BUDDY” 
NEEDED SHOES? 


@ Not so long ago perhaps-—if you'll think 
back. But things with you are different now 
—you've made the grade. 

But it isn't that way with millions, who 
today are right where you were a few years 
back. And it’s not because they aren't good 
managers. They're wizards at finance— 
many of them. Visit their homes for a close- 
up. You'll see children well fed—sent to 
school warmly, neatly dressed. You'll see 
plain but comfortable homes. 

But back of all that—there is the constant 
fear that just one misfortune may sink them 
into debt. True—industry is striving to 
reduce this nip-and-tuck battle for exist- 
ence. But whena man finds himself buried in 
debt he could not foresee—he needs first of 
all a loan to relieve the pressure. Second he 
needs helpful advice in money management. 


Counsel in money management 
To just such families as these—Household 
Finance offers a complete home money 
management plan. Where a loan is war- 
ranted, Household makes it. But Household 
educational service is available to any fam- 
ily whether borrowers or not. 

Many executives—interesting themselves 
in these vital problems—have written for 
booklets on our money management plan. 
It will interest you to know what House- 
hold does to help families out of financial 
distress. Mail the coupon for copies. 


HOUSEHOLD FINANCE 


CORPORATION and Subsidiaries 
“Doctor of Family Finances” 


one of the leading family finance orgonizations, 


with 226 offices in 148 cities 


HoussHOLD FINANCE CorPORATION, Dept. BW-6 
N. Michigan Ave., Chicago, Ill 


Please mail me without obligation full information on 
Household Finance's family reconstruction program. 
Name 


Ad dress 
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‘Boost Southern Newsprint 


American newspaper publishers answer higher Cana. 


ANNOUNCED boosts in prices of Cana- 
dian newsprint, plus rumors of further 
rises, hasten the day when Northern 
mills must meet the competition of 
Southern pine. For the first half of 
1938, contracts for newsprint have been 
set at $50 a ton, or $7.50 more than 
present cost (BW —A pr17'37,p42). Al- 
ready a rise to $55 is rumored for the 
last half of next year. 

American newspapers are hopping 
mad. They say Canadian producers are 
trying to see how much the traffic will 
bear, and point out that if the increase 
is put over, Canadian mills will have 
started that old suicide cycle of high 
prices, increased capacity, overproduc- 
tion, ruinous prices, profitless 

The increase stimulates the drive for 
a Southern newsprint industry. It comes 
at a time when all factors are propi- 
tious. The American Newspaper Pub- 
lishers Association at its convention in 
April elected as its mew president 
James G. StahIman, young and aggres- 
sive publisher of the Nashville Banner. 
It also came out in favor of a Southern 
newsprint industry and provided for a 
committee on this subject. 

Mr. Stahlman has been the leading 
champion of Southern newsprint. He 
is chairman of the newsprint manufac- 
ture committee of the Southern News- 
paper Publishers Association. At a 
meeting of that body last month he 
said that capital groups interested in 


dian prices by favoring manufacture of newsprint in 
South. New mills arise there, mostly making kraft. 


a Southern newsprint industry were 
making inquiries and predicted that 
papers would “shortly be given thc 
Opportunity to sign contracts for Sout). 
ern newsprint.” Texas publishers have 
induced New York capital to build a 
small newsprint mill in East Texas. 

While Dr. Charles Herty continues to 
attract wide attention with his experi- 
ments on newsprint paper from South. 
ern pine, industry is watching with 
greater interest developments in the 
Southern kraft paper field. 


Kraft Promises Action 

The paper industry is beginning to 
wonder whether developments in 
manufacture of kraft paper won't pro- 
duce a commercial newsprint before 
Dr. Herty is ready to disclose his dis- 
coveries. Also there are those who won- 
der why the good doctor did not start 
in where kraft paper left off instead of 
striking out into untried territory. 

The South’s kraft paper industry ‘s 
about 25 years old. It produces the 
tough, brownish paper used for wrap- 
pings, bags, cartons, and other con 
tainers. Try to tear a kraft paper beer 
case and you will understand why claims 
are made that the wooden packing case 
is definitely licked. This may annoy 
certain branches of the sawmill business 
but forestry interests remain serene as 
kraft also requires wood as raw material. 

Of late a real boom has appeared in 


NEWS FROM THE SOUTH—In a Savannah laboratory, Dr. Charles H. Herty put< 
Southern pine logs through recondite processes that turn them into newsprint or into 
rayon yarn such as he holds here in his hand. The South sees a new source of wealth 
and many industries watch. Newspaper men are hopeful of domestic competition to cut 


the Canadian newsprint prices. 


Recently, however, they have been wondering if 


experiments now on in the South’s new kraft mills don’t promise quicker rerults. 
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CARDS 


Executives interested in RESULTS will be interested in punched 
card accounting. By this modern accounting method, complete 
payrolls are prepared promptly and in ample detail to meet exact- 
ing standards. At the same time, State and Federal Social Security 
deductions are obtained by automatic machine operation. 


By the punched card method, detailed facts are first recorded in 
the cards in the form of punched holes. Electric Bookkeeping 
and Accounting Machines then “read” this punched card record 
and automatically compute and print the required results. 


The accuracy and speed of this method are bringing economy and 
closer control to thousands of businesses and governmental agen- 
cies. Investigate NOW the advantages it offers you. 


Write for illustrated brochure 
A complete explanation of the punched card method, as it applies to important 
procedures of your business is contained in an attractive, 62-page brochure. It 
is illustrated with reports and actual card forms, Write for free copy today. 


ACHINES CORPORATION 


BRANCH OFFICES IN PRINCIPAL CITIES OF THE WORLD 


Provide your payroll and Social Security data too 


WHAT... 


International Electric Bookkeep- 
ing and Accounting Machines com- 
mute and print automatically such 
nformation as: Hours Worked, 
Gross Earnings, State Unemploy- 
ment Compensation Deductions, 
Federal Ola Age Benefit Deduc- 
tions, Net Amounts Payable. 


WHEN... 


Complete Payrolls and Social Secur- 
ity Reports are available promptly 
after the close of any period, 


WHO... 


International Electric Bookkeeping 
and Accounting Machines are serv- 
ing thousands of businesses and 
governmental agencies in all parts 
of the world. 
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BANKERS TRUST 


COMPANY 
16 WALL ST., NEW YORK 


FIFTHAVE. at 57 ST.aT MADISONAVE. 
LONDON: 26 OLD BROAD STREET 


Member cf the Federal Deposit Insurance Corporation 


| methods 


| the North). The sulphite plants —w 
| their chemical once and then must all 


| fishermen indignant. 
_ing chemicals (mostly salt cake and 
| soda ash) are recovered up to 80°% of 
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the down South paper industry. New 
mills are springing up in favored spots 
all over Dixie. Champion Paper & 
Fibre Co, built a $4,000,000 sulphite 
plant at Houston, Tex., last year — 
Feb8'36,p9). It recently announced an 
additional unit to cost $1,500,000. 


| Union Bag & Paper has tripled the 
| capacity of its $4,000,000 kraft plant 
| at Savannah. 


Southern Kraft, International Paper 
subsidiary, has gone into this field on a 


| tremendous scale. R. J. Cullen, presi- 


dent of International Paper, is a pioneer 
of the kraft industry and was long head 
of this division in the company. It is 
said by the trade that Cullen's resent- 
ment at seeing profits from his units 
being used to bolster losing activities 
in the North and in Canada resulted in 
the unseating of A. R. Graustein and 
his own elevation to the presidency. 


“Big Plants for South 


International now has big plants at 
Moss Point, Miss., Panama City, Fla., 
Mobile, Ala., Camden, Ark., George- 
town, S. C. (new). Recently it an- 
nounced purchase of equipment for a 
new mill which will be the biggest in 
the world. 

At Brunswick, Ga., the Brunswick 
Pulp & Paper Co. has rushed to com- 
pletion its new mill. This will supply 
pulp for the Meade Fibre Co., Chilli- 
cothe, O., and the Scott Paper Co., 
Chester, Pa. It is estimated that these 
and other additions to the industry will 
add 1,500,000 tons to output and about 
double the capacity. 

Technical advances are keeping pace 
with the parade. Mathieson Alkali 
Works and others have been busy on 
methods for bleaching the brown kraft 


| product for better appearance of pack- 


age and for possible new uses. By 
now in use, kraft stock can 
be made which will be whiter than 
present newsprint. 

There is a huge saving in the kraft 
process (used in the South) over the 
sulphite process for newsprint (used in 


ow 
its escape—to pollute streams and make 
The kraft cook- 


the total and can thereafter be re-em- 
ployed any number of times. The latest 
plants even capture a byproduct which 
is used to generate boiler steam. 

It is estimated that a ton of Southern 


| kraft pulp can be produced for $25 


against about $45 for Nortnern sulphite 
pulp. The potential advantages extend 
all the way from the forest to the 
market. 

Some 10 years back, cut-over pine 
lands in the South went for $5 an acre. 
Values have multiplied since. A farmer 
owning pine woods can now sell off a 
cord per year per acre without impair- 
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ing his original stand. The mil! 
him $4 a cord. Thus a farme; 
100 acres of pines can make it pa 
$400 a year indefinitely. In thos« 
$400 a year represents the diti 
between affluence and poverty to 
a poor white and Negro. _ 

Big corporations are acquiring 
acreages to insure future operati 
their plants. Progressive compan: 
ready have demonstrated that this 
can be reforested at a cost of $2 : 
an acre. Thus, by intelligently 
ing and harvesting” its pines, a 7 
a-day pulp mill can run foreve 
100,000 acres. And its managemen: 
would be blessed by the conservatio 
howlers. 


Watch Mobile Experiments 

Paper executives are deeply interes: 
in such experiments as those of ¢ 
Hartman, operator of the Mobile (Al, 
Paper Mill. Prevailing technique 
kraft pulp is to “cook” the wood i; 
the chemicals mentioned above. Hair 
man is experimenting with the che 
possible torm of production—that 
grinding. He uses wood of any ag 
size. About the only problem is 
prevent gumming of the grinding si 
by rosin in the wood. Practical 
makers see no reason why a peri 
good newsprint should not de\ 
from this line of experiment. 

Then why hasn't a Southern 
newsprint already been put on the 
ket ? 

There are lots of answers to that 
In the first place, the kraft mills 
enjoying a phenomenal demand. ‘ 
reason for the rush for new ins 
tions and the rise in prices of pine . 
age is a shortage of kraft pul; 
long as this keeps up the com; 
are not going to bother with new eq 
ment and new processes even it 
markets go with them. A common prc 
diction is that the next time the krat: 
mills feel a pinch in demand, 
Northern newsprint boys had _ better 
sound a general alarm. 


Some Obstacles for Future 


Banks and others with investm« 
in Canadian mills naturally will oppos 
creation of a rival industry in the Soi 
These investors include in some case 
large newspapers. 

Furthermore, the question of a tarit! as 
a future possibility raises its ugly he 
Canadian pulp and newsprint en 
the United States duty-free. Sup; 
the South builds up a hearty newsp: 
industry. And suppose that Canad 
mills, feeling the pinch, start cutting 
prices. The logical countermove wo 
be for a tariff against Canada. Un 
a Democratic régime (maybe any 
gime) Washington would give 
Southern pine belt its desire. News 
papers might then be at the complete 
mercy of the Southern mills. 
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has grown important. 


Back in October, 1924, by a vote of 
148 against and 341 in favor, members 
of the New York Stock Exchange car- 
ried a resolution to increase commis- 
sion rates. Yes, carried it, despite the 
majority negative. The governing 
committee had passed a rule raising 
brokerage and then had submitted the 
question to the members. Most of 
those who voted put their thumbs down, 
but the constitution of the exchange re- 
quires that a majority of all members 
(there were 1,100) must be mustered 
to override the governing committee. 
And so the present commissions went 
into effect. 


Sweet Prosperity 

But, instead of an immediate slack- 
off in volume of trading, activity 
stepped up. That was a Presidential 
year. The Coolidge bull market 
promptly got under way. The ruina- 
tion howlers closed their traps. Pros- 
perity rained down on Wall Street. 
Prices rose. Volume of trading soared. 
The multiplication table made brokers 
rich. Not only did more shares shuttle 
back and forth among buyers and 
ellers, but also the commissions per 
share rose, because prices moved steadily 
higher. By 1929, brokers were so busy 
and gay that they did what corporations 
found so profitable to do—declared a 
stock dividend—only in this case it was 
1 “seat” dividend: 25%. So each 
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International 


IT’S A QUIET BUSINESS NOW—You won't find many brokers’ board rooms as well- 
filled as the one in the picture above, taken several years ago. 
cut and trading slack, many brokers are adding new services to bolster a fading business. 


Today, with commissions 


Brokers Now Investment Counsel 


Many firms started this as a sideline, when they 
couldn’t make money on commissions. 
Its future is hazy. 


The sideline 


member had 1} seats where only one 
had been before. 

The fine, careless rapture of those 
carnation-festooned days (brokers cus- 
tomarily wore carnations in their but- 
tonholes; a few still do) came to a 
dismal climax—the crash. Volume was 
so great, the exchange had to close for 
breath. In March, 1933, the exchange 
closed again because the banks closed. 
And when business was resumed, the 
New Deal had come to Wall Strect. 

During the doleful period after 1929, 
when volume dropped from the 5,000,- 
000 shares per day level to a paltry 500,- 
000, brokers tried new ways to make up 
for the drop-off in commissions. Just 
before the break, they went in for the 
sale of investment trust shares. After 
that, they offered fixed trust shares; 
and when that type of security gathered 
mildew, brokers went in for semi-fixed 
and open-end management trusts. 

When Roosevelt announced “‘refla- 
tion” theories, and inflation was in the 
wind, brokers expanded commodity 
trading departments. Wheat, cotton, 
silver supplanted stocks as a source of 
income. Alexander Eisemann & Co., as 
late as last year, hit upon the bright 
idea of marketing certificates of deposit 
for platinum (BW’—Novr7’36,p24) as 
an inflation hedge. These efforts were 
necessary to stop the deflationary on- 
slaught of the multiplication table, 
now working in the wrong direction. 
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What happened was this. Share 
prices were low; most of the trades 
were in the $10 to $25 brackets (sce 
chart, page 39). And since commis- 
sions were based on the price of shares 
turned over, the commission on each 
share was low. Moreover, trading was 
comparatively dull. So brokers got it in 
the neck in two ways: low commissions 
on small volume 


Picking Up Pin Money 

When foreigners began hankering 
for American securities, brokers estab 
lished offices abroad, or made arrange 
ments with correspondents, and went 
into the arbitrage business on a large 
scale. Some expanded their over-the- 
counter departments, to eke out a little 
piece of side change. Investment bank- 
ing firms tried new things. J. & W. 
Seligman ; Lehman Brothers; and Brown 
Bros., Harriman & Co. (now private 
bankers) tried to pick up pin money 
by selling for a fee the services of their 
elaborate statistical organizations to an 
investing public that had become acutely 
conscious of the importance of | statis- 
tics. 

These three firms moved into direct 
competition with old-established in 


vestment counsel firms (BW’—Sep/y 
"36,p42) in a rivalry which the estab 


lished practitioners did not relish but 
could do little about. It was natural 
that customers of banking houses should 
go to those same bankers for securities 
supervision. Brokeragy firms, too, made 
incursions into investment supervision, 
They found that customers wanted re 
liable information. The day of the 
barber shop tip-taker was passé, and 
nobody paid any attention to the man 
who said he had a friend who had a 
friend who had a friend who worked 
for J. P. Morgan. 


One Thing Led to Another 


More and more, customers’ men were 
called upon by their customers for facts, 
and they had to get the facts 
where. Brokers that had statistical or 
ganizations for the service of clients 
did better than firms that didn’t; and 
firms that didn't, to hold on to their 
business, emulated firms that did. In 
origin, the statistical departments of 
brokers were different from those of 
investment bankers. The analysts and 
statisticians of banking houses were 
necessary adjuncts of the underwriting 
business. Bankers had to investigate the 
securities they were buying. Hence it 
was but a jog to putting that research 
at the disposal of their investing cus- 


some- 


tomers. And fees didn't hurt. 
But the statistical departments of 
brokers were unblessed by that dual 


Primarily, they were estab- 
lished to serve customers: therefore 
their cost became a direct overhead 
charge against their commission busi- 


function 
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THE BROKER’S PROBLEM 
Gross Commissions Move with Prices and Volume 
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FAR AWAY AND LONG AGO—That’s how 1929 seems to Wall St. brokers. 


Though 


the average price per share of stock has risen in recent years, volume of trading is still 
relatively thin, and the average commission per share has recovered only moderately 


from the 11.8¢ low in March, 1933. 


Hence there is talk about higher commission rates. 


The data on average commission per share in the above chart was computed by Fenner 
& Beane, based on trading on Mar. 1 of each of the years shown.) 


ness. But it had to be done. Customers 
ad become investors. They wanted to 
know. 
Among the first of the large broker- 
age firms to pop forth with a full- 
fledged research division was Chas. D. 
Barney & Co. Along about 1930 it 
began informally to supervise cus- 
tomers’ accounts, and by 1931, under 
the direction of a partner, C. Redington 
Barrett, the firm was doing a fairly 
intensive advisory job. In 1933 the 
department went on a fee basis. The 
charge was 3%, considerably lower than 
the going rate among investment coun- 
sel doing a comparable job (BW’—Sep 
19'36,p43), which didn’t please in- 
vestment counsel particularly. Barney's 
investment supervision department was 
kept distinct from the brokerage end 
of the business—because the interests 
of the two departments were not en- 
tirely harmonious. Investment accounts, 
from their very nature, tend to be less 
active than speculative trading accounts, 
ind brokers are interested in a rapid 
turnover, for the commission that it 
brings. 
} Stock Exchange firms quickly dis- 
covered that research divisions cost 
money if they were to be worthy of the 
name, also that there were only two 
ways of making them pay: either (1) 
to put them on a self-sustaining basis 
by charging fees for investment super- 
vision, Or (2) make the free service 
for itself indirectly through com- 
missions resulting from new business or 
from retention of old business. The 
Street divided into two schools. Shields 
« Co. Dominick & Dominick, and 


H. C. Wainwright & Co. are among 
those who supervise accounts without 
a fee. Fahnestock & Co., J. R. Willis- 
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ton, and Fenner & Beane charge the 
usual investment counsel rate of 46 
on the first $100,000 or so. 


Less In-and-Out Trading 


The non-fee-ers expect customers to 
conduct most of their brokerage through 
the firm. The brokers that levy a charge 
do not insist that buying and selling be 
done through their own organizations 
But they won't object to the business 
all except Fenner & Beane 
wire house refuses the brokerage ac- 
count of a client for a six-month p riod 
At the end of that time, the firm prob- 
ably will relent, if pressed. 

Ask any broker why he has embarked 
on “investment supervision” and he 
will tell you that the stock market has 
become an investment market: that the 
evidence daily accumulates that in-and- 
out trading is on the wane, and he will 
point to the low volume of 
loans (see chart, page 
that the securities business has become 
an almost cash business. So the broker 
concludes that the firms which will sur- 
vive must have adequate statistical or- 
£anizations. 

There is no unanimity on this point. 
E. A. Pierce & Co., largest commission 
house, does not engage in extensive 


This large 


brokers’ 


38) as testimony 


securities supervision of the aggressive 
type; rather, it takes a defensive posi- 
tion—answers questions when customers 


The Wood Preserving Corporation 


KOPPERS-RHEOLAVEUR EQUIPS ANOTHER PLANT TO MEET THE DEMAND FOR WASHED COAL 
—The uniformity and increased heat value obtained from bituminous coal by 
washing have more than doubled consumption of the processed product in 
recent years. In line with this advance, Koppers-Rheolaveur launders today are 
handling 40% of all coal washed in this country, enabling mine operators to 
open new markets with a preferred product. Pictured above is the new prepara- 
tion plant recently installed by Koppers-Rheolaveur at Island Creek Coal Com- 
pany Mine No. 7, near Holden, W. Va. This plant is equipped to wet-clean 360 
tons per hour of coal in sizes from 5" to %"', and to dry-clean 67 tons per hour 


of %"' to O"' size. 
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The Guiding Light 


of Generations 


61 years ago the two founders of the Broderick & 
Bascom Rope Co. started out with an ideal— a fervent passion 
to make wire rope whose very performance would indicate its high 
quality. Great and uninterrupted success was the result. 


Today, with the second generation already long in command, 
that ideal still lives. Its guiding light is unabated. 

Recognizing the many advantages of the new “preforming’”’ 
process, Broderick & Bascom quickly adopted it. “Flex-Set’’ Pre- 
formed Yellow Strand is one of the resulting products. 


Regular Yellow Strand Wire Rope has always ranked as a 
super-rope. By preforming the wires and strands to a permanently 
helical form, this marvelous rope becomes ‘‘Flex-Set’’ Preformed 
Yellow Strand, with new properties impossible to obtain by the old 
process. It is wonderfully limp and flexible— practically pre-broken 
in. It is easy to handle and install; highly resistant to kinking, 
fatigue, drum crushing. All this naturally results in longer, more 
satisfactory, more economical life. 


In all construction work, in mining, logging, manufacturing, 
“Flex-Set’’ Preformed Yellow Strand Wire Rope is proving its 
economy beyond any doubt. Try it. 


BRODERICK & BASCOM ROPE CO., St. Louis 


“FLEX-SET” PREF ORMED 


MELLOW STRAND. 


Branches: New York, Chicago, Seattle, Portland, Houst Factories: St. Louis, Seattle, Peoria. 


Manufacturers of all grades and construction of wire rope, preformed and regular, for every purpose 


ves 


ATOM SMASHER—First drawing re. 
leased by Westinghouse Electric & Manv- 
facturing Co. to show the exterior of it: 


| huge “atom-smashing” equipment now 


| 


under construction at the company’s Fast 
Pittsburgh, Pa., laboratory. The huge 
tank, 47 feet high, will hold air under , 
pressure of 120 Ib. to the square inch 
providing insulation for the _five-million. 
volt atom cracking equipment. 


ask them. Which is in decided contrast 
to what Fenner & Beane—a rival in siz 
—has done. Not only does F.&B. rea: 
der investment counsel for a fee, but 
it has a securities advisory department 
which, for a fair degree of commission 
turnover, surveys customers’ holdings 
and makes recommendations. As 4 
third division, F.&B. offers the usual 
statistical service, which is tantamount 
to a question-and-answer department 


Expect More Now 


Today, customers expect more and 
more service. Not only investment ad 
vice, but help in making out income tax 
returns of maintaining custody of s¢ 
curities. Yet commissions have been 
moving steadily lower. The averagt 
commission per share was 14¢ in 1924 
after the increase in rates, the average 
glided up to 20.2¢ in 1929. Then, be 
cause of declining prices and numerous 
split-ups, the average dropped sharp) 
to a low of 11.8¢ in 1933, when & 
gradually rose to 12.6¢ in 1936 (sc 
chart, page 39). By March of this yea! 
it had risen to 13.6¢. One of the las 
acts of Richard Whitney, as president o! 
the Stock Exchange, was to appoint : 
special committee on commissions, — 
January, 1935. The matter is still uncer 
consideration. But agitation for highe: 
tariffs grows. 
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Into this picture of more and more 
service enters the Securities and Ex- 
change Commission. How will it view 
the debouchement of brokers into the 
investment advisory field? The SEC 
has developed a fetish of purity. Its 
thesis is that no man can serve well two 
masters. Its attitude toward investment 


trusts sponsored by banking firms or | 
brokers has been made fairly clear; | 
likewise its disapproval of dual interests | 
in handling — fiduciary responsi- | 


bilities. Therefore, may not the SEC 
offer a captious thought or two to 
brokers who advise clients what and 
when to buy and sell and, at the same 
time, profit from commissions resulting 
from those very purchases and sales? 


Moreover, where does the brokerage: 


business go from here? If the trend 
is toward more intensive research, then 
the brokers will become more or less 
statistical and analytical organizations 
—perhaps with commission business as 
a sideline. Or there may develop two 


types of brokers: one with the chief | 


emphasis on investment advice; the 
other deriving its main income from 
commissions. 

The whole thing is still up in the 
air. And in the financial district itself, 
conflicts are developing. Banks are 
giving investment advice; investment 


counsel are doing it; now brokers are | 


moving in. This new competition can- 


not be regarded by the old-liners as | 


entirely propitious. So brokers are on 


7 Associates 


RECORD STURGEON—Commercial fish- 
eries on Lake Frie have been enjoying 
a big season, and with advancing prices. 
Record catch of the year is the 106-lb. 
sturgeon above. The fish yielded 40 Ib. 
of roe, with a market value of $2 a pound. 
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THE “ROUTINE-RACKETEER” 


DOWN 
DURING VACATION TIME!” 


SHOWS THE 


Voice Writing gives 20% to 50% 
added business capacity! 


During the summer, more than at any 
other period of the year, office routine 
becomes a “Routine-Racketeer”— piling 
unfamiliar duties mountain high—keep- 
ing you and your people after hours. 
Investigate Ediphone Voice Writing 
today. See how easily you can answer 
mail the first time it is read—dictate 
whenever you are ready —confirm 
memos, telephone calls, immediately. 


See how this cutting out of wasted en- 
ergy, of repetition, keeps the “Routine- 
Racketeer” from cracking down... gives 
20% to 50% added business capacity. 

Discover in your own office why the 
New Ediphone—produced with all the re- 
sources of the vast Edison Laboratories— 
is the outstanding dictating instrument! 
For details of the“ Y ou-Pay-Nothing”Plan, 


telephone the 
Ediphone, Your 
City, or address Q.€dine., 


Desk BW-57— west ORANGE,N. U.S.A 
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WHICH FACTORY IS YOURS-~ 


THIS or THIS 


Seven Good Reasons for 
Equipping with RA-TOX 


- 20 years and more of shade satisfaction. 

. Offset brackets permit independent freedom of move- 
ment for center swing type ventilators—insure per- 
fect ventilation without draughts and wind. 
Permanent metal-to-metal installation, prevents all 
loosening due to vibration of walls or ceiling. 

- 30% to 40% more light and air. 

Quick, simple, fool-proof operation. 

. Made of selected basswood strips, woven parallel 
with hard twist seine twine; attractive fast colors 
add smart. businesslike appearance. 

Reduces room temperature 10 to 20 degrees. 


Send measurements for quotation. 


RATOX 


OFFSET WOOD FABRIC 


SHADES 


HOUGH SHADE CORPORATION (industrial Div.) § 
1063 Jackson St.. Janesville, Wis. 
Send complete RA-TOX details at once. 


Address... 


State “ne Individual . 
Steel Sash Weed Sash 
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DECENTLY 
AND IN ORDER 


Group life insurance sets an 
orderly method for supply- 
ing family needs when an 
employee dies. 


This means a qood deal to 
the management. 


OUR BOOKLET 


AVAILABLE TO EMPLOYERS 


THE PRUDENTIAL 


INSURANCE COMPANY 


OF AMERICA 


EDWARD D. DUFFIELD, President 
HOME OFFICE: NEWARK, N. J. 


Just Published 


396 pages, 6x 9? 


Shows how others get results 


These check lists give you rock-bottom essentials, worked out by 
hart your efforts—use these practical guide- 


practical men. 


sts—the most direct, effective type of help for sales, advertis- 
ng, and promotion managers. See the book 10 days on approval. 


accompanied by remittance.) 
Name 


Address 
City and State.. 


SEND THIS COUPON TODAY 
McGraw-Hill Book Co., Inc., 330 W. 42nd St., New York City 


Send me Larrabee and Marks’ CHECK LISTS for 10 days’ examination on approval. In 10 days 
| will send $3.50, plus a few cents postage, or return book postpaid. (Postage paid on orders 


(Books sent on approval in U. S. and Canada only.) 


Start that new campaign or 
pian right. Make sure that 
every vital element is consid- 
ered at the proper time and in 
its proper place. This book 
helps you. 


@ What are the 11 impor- 
tant points to consider in 
planning a sales contest? 


© By what ? points can you 
check a good job of in- 
troducing salesmen to 
their territories? 


© What are the 9 points to 
watch in selling to de- 
partment stores? 


This book gives you helpful 
check lists on these topics, also others 
applying to catalogue preparation, 
window display, getting dealer sup- 
port, sales letters, premiums, adver- 
tising, distribution, package design, 
dealer manuals, trade-marks, juvenile 
clubs, etc.—6é6 lists in all. 


. .BW-6-12-37 
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j Wide World 
| STREAMLINING MADE VISIBLE—Ap 


exhibit at the “Electro-Magic” show at 
Franklin Institute, Philadelphia, shows 
how air slips by a streamlined automobile. 


the horns of a dilemma, They may of- 
fend investment counsel and banking 
friends; they may invoke the criticism 
that their investment advice must be 


| tinctured by the desire for commission 


business. 

Indeed, C. D. Barney, a precursor in 
the field, unostentatiously withdrew on 
May 15. Mr. Barrett, the partner in 
charge of investment supervision, re- 
signed from the firm and formed Bar- 
rett Associates, Inc. There were several 
reasons for corporate segregation: (1) 
some persons thought the investment 
counsel division might be tempted to 
overtrade accounts, for the brokerage it 
would bring; (2) the firm, under its 
contract with clients, refused to advise 
on securities in which it had an under- 
writing or trading interest, and this 
limited the service; (3) the 3% 
was deemed low, but increasing it might 
offend valued brokerage accounts. 

Which doesn't prove that investment 
supervision as an adjunct of brokerage 
is bad or good. But it does prove that 
it brings its own intrinsic problems. 


May Wholesale Research 

Nor can brokers just plunge into in- 
vestment supervision without prepara- 
tion. Statistical organizations do not 
spring up overnight. Some may go out 
and buy research facilities, and at least 
one investment counsel organization is 
willing to sell its findings to brokers. 
And one New York Stock Exchange 
firm, Mackubin, Legg & Co., of Balt: 
more, has been letting other firms have 
its research for a fee. Two of thes 
buyers are Fahnestock & Co. and 
H. C. Wainwright, who use the Mack- 
ubin, Legg facilities to supplement their 
own research. So there may be still a 
further development: brokers selling re- 
search to other brokers, and investment 
counsel doing likewise. 

But whatever happens, the trend 


| seems fairly clear. Trading is low and 
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NATURE NOW CAN TAKE A REST 


Because du Pont chemists have developed a new plastics material with all the 


clarity of nature’s own crystal-clear quartz —“Lucite” methyl methacrylate resin 


— picture shows you a piece of 
“Lucite” fashioned to resemble a 
natural jagged lump of unpolished 
quartz crystal. Nature has spent thou- 
sands of years making quartz. Men 
must spend many days to cut and pol- 
ish articles from it. 

Now comes “Lucite”—clear as na- 
ture’s product; transparent, brilliant, 
light in weight, yet tough and strong— 
and the whole process of making it and 
producing articles from it is a matter 
of hours only. 

“Lucite” is available as a molding 
powder in transparent, translucent and 


opaque colors. By injection or com- 
pression molding an unlimited variety 
of products can be made from it. It’s 
the newest thing in plastics. 

Plastics are all about you today, giv- 
ing you hundreds of articles that were 
formerly made of such materials as 
metal, glass, rubber, wood, bone and 
pearl. Fountain pens, automobile steer- 
ing wheels, slide fasteners, scuffless 
heel coverings, radio cabinets, even 
piano cases, are some things made of 
du Pont Plastics. 

Some articles need one type of plas- 
tic, others another, to meet require- 


AMONG DU PONT'S LINE OF PLASTICS ARE: 


“Pyralin” cellulose nitrate plastic; “Plasta- 
cele” cellulose acetate plastic; “Phenalin” cast 
phenolic resin; “Lucite” methyl methacrylate 
resin, 

These four plastics are available in sheets, 
rods and tubes. For injection and pressure 
molding, there are: “Plastacele” cellulose 


acetate molding powder, and “Lucite” methyl 
methacrylate molding powder. 


® Plastics” are man-made chemical combinations of na- 
ture’s raw materials. They are solid at ordinary tempera- 
tures, but when heated become soft and pliable. When 
molded under pressure, they take any desired shape and 
retain it. 


ments for hardness, workability, appli- 
cation and price. Du Pont supplies six 
plastics to cover a large range of vari- 
ous requirements. 

Almost every manufacturer is a po- 
tential customer for plastics. Our tech- 
nical men are available to discuss the 
possibilities of the use of plastics in 
your business or industry. There may 
be — there undoubtedly is, some way 
in which plastics can profitably be used 
in your business or industry. Why not 
bring your problems to us? E. I. du 
Pont de Nemours & Co., Plastics Dept., 
Industrial Division, Arlington, N. }. 


ys rar orf 


PLASTICS 
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REASONS 


for 
making PAGE 


your choice 
PAGE originated woven wire fence in 
1883. 


Exclusive PAGE ‘“‘flat-weave"’ lessens 
side sway, wear and corrosion at con- 
tact points. 

Supplied in 5 different metals to meet 
every condition in fencing—PAGE 
P-12 Copper-bearingSteel,Page-Armco 
Ingot Iron, Page-Alcoa Aluminum, 
Page-Allegheny Stainless Steel and 
Page genuine Wrought Iron. 

4 PAGE P-12 Wing-Channel Line Post 
—the only metal post designed pri- 
marily for fence use. 

5 PAGE P-12 fabric, fittings, top-rail 
and posts uniformly covered by indus- 
try's highest known 1 2-test guarantee. 

6 Extra heavy galvanizing done after 
weaving and cutting. No “raw’"’ ends. 
The only galvanized metal fence with 
matched fabric, fittings, top rail and 
line posts. 

Pays for itself in reduced fire insurance 
rates, thefts and injuries. 

9 92 Page Fence Distributors with com- 
plete responsibility located conveni- 
ently throughout the U. S. to serve 
you and erect PAGE Fencing. 


Fence Facts Free 
Your inquiry directed to 
any of the offices listed 
below will bring illus- 
trated information and 
name of Page Fence ex- 
pert nearest you. 
Page Fence is a product of the Page 
Steel & Wire Division of Ameri- 
can Chain & Cable Company, Inc 


PAGE FENCE ASSOCIATION 
Bridgeport, Connecticut 
NEW YORK PITTSBURGH ATLANTA 
CHICAGO SAN FRANCISCO 
America's First Wire Fence — Since 1883 


and Facterier 
tor Jabe or Lease. 


Write today for 
| 
Industrial Relations 
Convmittee - Room 103 
City Hall, Bayonne 


city OF 


New Jersey 
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for it. Ultimately, will the non-fee-ers 
ask higher commissions or decide to 
charge for investment supervision? or 
will those now charging, render invest- 
ment advice for nothing? About all 


that can be done is to raise the question. 


But one thing seems fairly certain. The 
special committee on commissions will 
be forced—by popular demand—to 
make a report. 


ICC’s Safety Rules 


Effective July 1, they open 
large market for accessories on 
trucks and buses. 


New safety rules applied by the Inter- 
state Commerce Commission to inter- 
state truck and bus operators, effective 
July 1, open up a sa market for 
accessory equipment. The cost is 
roughly estimated at $50 per truck. 
On 350,000 trucks subject to ICC reg- 
ulation this represents a potential vol- 
ume of $17,500,000. This figure must 
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Hayde 


Equitz 
factur 
tant 
With the 
Trust Co. 
ers Trust 
one of the 
since the | 
The trans 
financial 
more OF 
for 66 yea 
step in 
Charles H. 
his Ww: 
exactly se 
DEFENSE GIANTS BUILDING—A glimpse inside Boeing Aircraft’s Seattle the Equits 
showing a group of the Army Air Corp’s 4engine “Flying Fortresses” being assem!)!o(, banking 
and in the foreground, the “Big Brother” of them all—the new ZB-15 Bomber, \o1, 30, the 
how the new ship dwarfs even the 16ton “Flying Fortresses.” vent inte 
ind the 1 
so are commissions. Brokers must do be discounted, of course, as an inde approxima 
something to get along. One firm, terminate large number of trucks carr the Chase 
Ladenburg, Thalmann & Co., has safety equipment conforming to throp Wil 
started to weed out unprofitable busi- new requirements. According to brother-in- 
ness. After July 1 it will not carry Bureau of Motor Carriers, however jr, and t 
| margin accounts with debit balances of | Many operators outside of its juri executive | 
less than $25,000—which means it will ton voluntarily are equipping their » the Senate 
| handle only large accounts. Further, on _hicles to conform with federal standards vestigation 
cash accounts, when the firm acts a sates Follow Federal Lead retirement 
custodian of securities, Ladenburg, Chase to 
Thalmann expects commissions of $120 There has been some complaint {1 . E 
/a year. If a custody account grosses Operators about the cost involved, _ The Cl 
commissions of only $80, the firm will tending to offset the initial expens: ast of th 
tack on a service charge of $40. the benefit gained from standardiz 4 the 
Objective of Ladenburg, Thalmann and improvements that have sey" fit 
was to cut overhead; or, to put it dif- brought about in safety equipment an = rh 
ferently, to make customers pay for the trend to uniformity in req age mn 
what they get. And that cuts to the Ments as to use. Many state anne — id ¢ 
heart of the Wall Street problem. Some ities are adopting, either in whole ri a 
brokers, to keep their business or get large part, the ICC regulations. | Th lag 
supervision free. Others charge a fee reterred to as typical. ne eiscesin 


approved May 8 provides that “no | | 

son shall be prosecuted for a violatior is it the 
of this code if such violation was re 
quired by a law of the federal gov 
ment or a regulation promulgated pur 
suant to law by the Interstate ( 
merce Commission.” The state « 
mission has adopted new safety reg 
tions, effective May 23, embodying 
several of the ICC provisions. 

The bureau’s regulations leave the 
door open to future changes that ma 
be warranted by research and expe! 
ence. The present regulations will © 
quire the use of windshield defroster 
and chains in Northern states, fire «x 
tinguishers, first aid kits, flares, fuses 
lights, reflectors, and directional sign.'s 
of a prescribed pattern or standard 

Reports received by the ICC indicate 
that manufacturers, while behindh 
in some instances, as a whole will 
able to meet the requirements of 


carriers on the effective date, or be! 
Delays are due in most cases to Manuf, 
failure of carriers to place orders abl. Troe 
promptly so that manufacturers « $15.000.000 


estimate the demand intelligently. 
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Hayden Bank Merges 


Equitable Trust goes to Manu- 
facturers, in one of few impor- 
tant consolidations since °33. 


With the absorption of the Equitable 
Trust Co. this week, the Manufactur- 
ers Trust Co., of New York, completed 
one of the few important bank mergers 
ince the post-holiday cleanup in 1933. 
The transaction marked the end of a 
fnancial institution which has been 
more or less prominent in New York 
for 66 years, and it constituted a major 
sep in settling the estate of the late 
Charles Hayden of Hayden, Stone & Co. 
This was the second time in almost 
exactly seven years that the name of 
the Equitable had figured in a sizable 
banking consolidation. On June 2, 
(930, the $900,000,000 Equitable Trust 
vent into the Chase National Bank 
nd the latter's resources mounted to 
approximately 23 billions. Also into 
the Chase with that merger went Win- 
throp Williams Aldrich, lawyer, banker, 
brother-in-law of John D. Rockefeller, 
ir, and the man who has been chief 
executive officer of the Chase ever since 
the Senate’s Pecora-guided banking in- 
vestigation sent Albert H. Wiggin into 
retirement at the start of 1933. 


Chase to Hayden 

The Chase merger looked like the 
last of the Equitable. However, some 
f the Egquitable’s business which 
didn’t fit precisely into the Chase's 
trust department was segregated under 
the old name. In 1934 the Equitable, 
with resources of about $17,000,000, 
was sold by a Chase afhliate to a group 
headed by Mr. Hayden. 

Thus it is hardly the Equitable of 
1929 that has been acquired by the 
igeressive Manufacturers Trust. Neither 
is it the $17,000,000 institution that 


Harris Bwing 
BUYS TRUST COMPANY—When Har- 
vey D. Gibson, president of New York’s 
Manufacturers Trust, bought the Equit- 
able Trust this week he paid between 
*15,000,000 and $20,000,000. 
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the Hayden interests bought in 1934. | 


For Mr. Hayden built it up to a $57,- 
000,000 trust company in three years, 
boosting capital, surplus, and undi- 
vided profits from a little over $5,000,- 
000 to more than $15,000,000. 

While under Hayden auspices, the 
Equitable took on a good bit of busi- 
ness of corporations in which Mr. Hay- 
den and his New York Stock Exchange 
house had an interest. Onto the Equit- 
able’s board went several representa- 
tives of these corporations, and four of 
them were carried over this week into 
the Manufacturers’ directorate to fill va- 
cancies. These four are Edwin M. 
Allen, president of Mathieson Alkali 
Works; Charles L. Hogan, president 
of Lone Star (formerly International) 
Cement Co.; Alfred J. Kieckhofer, pres- 
ident of National Enameling & Stamp- 
ing Co., and George H. Niedringhaus, 
president of the Granite City Steel Co. 


Behind the Pattern 


Acquisition of the Equitable fits into 
the Manufacturers Trust pattern. Har- 
vey Dow Gibson, a banker since 1912 
and chief of the Manufacturers since 
1931, is credited with being a go- 
getter. He is, reputedly, solely re- 
sponsible for the bank's buying gov- 


ernment bonds of relatively distant ma- | 


turity in the darkest days of the depres- 
sion on the theory that if the credit 


of the government isn’t good, nothing | 


is. To him also is credited the automo- 
bile caravan of junior officers who 
toured the country to build an impos- 
ing correspondent-bank business. 

During his tenure the Manufac- 
turers has launched into personal loans 
and instalment financing of industry's 
heavy equipment, has set up an invest- 
ment service for correspondents, and 
has expanded its branches in New York 
City when many of the big banks were 
eliminating outlying offices. 


Fights Branch Banking 


OPPOSITION to extension of branch 
banking by national banks crystallized 
this week when the American Bankers 
Association (composed of both branch 
and unit bankers) came out against the 


McAdoo bills (BW —Mayj29 37, p60). | 


The A.B.A. compromised the fight 


within its ranks in 1935 by approving 


the principle of the present law which | 


— national banks to operate 
ranches within those states that permit 
state banks to do so. The official 
A.B.A. stand, announced by its presi- 
dent, Tom K. Smith, followed opposi- 
tion to the McAdoo bills by Rep. 
Wright Patman of Texas, a member of 
the House banking and currency com- 
mittee. Patman’s stand was regarded as 
significant because most branch banking 
bills have died in the House committee, 
which is headed by Henry B. Steagall 
of Alabama. 
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\ BT MANY a business man expects a time stamp 
containing a clock mechanism to keep reliable 
time under the constant pounding ot some 
office boy's husky fist. No clock mechanism, 
however sturdy, is proof against such 
mering. Yet a time stamp must keep time 
accurately 

Stromberg Automatic Time Stamps can “take 
it” because they have no clock mechanism to get 
out of order. They require ho winding, ho reg- 
ulation, practically no attention of any kind. 
Simply plug them into any A.C. socket (or con- 
nect them to a Western Union or master clock), 
set the time, and they start clicking and keep 
it up under years of hardest wear— accurate to 
the second, 

That is why all leading telegraph and cable 
companies use them exclusively, That is why 
you should eliminate buck passing and 
with these modern aids to efficiency and dispatch. 

Let a Stromberg man demonstrate these 
rugged, yet accurate, Time Stamps in your 
office, help you decide the best time set-up for 
your needs, Or write us for illustrated bulletin. 
There is no obligation. 


always! 


ibis 


STROMBERG ELECTRIC COMPANY 
227 West Erie Street, Chicago, Hlinois 


King St., Toromre 
dise manufacturers of 
Electric Time Stamps, Job Time Recorders, Commer 
cial and Advertising Clocks and other Time Equipment 


The STROMBERG 


AUTOSPEED 
Lightning fast ne - hand 
operated completely auto 
matic. Either trigger or 


push-bar type. 


937 JN 12 9 53 


Other Stromberg Time 
Stamps are made ina vari- 
meet all 
business requirements. 


ety of models to 


ecccccee (Paste coupon on post card if you desire) eeesees 
STROMBERG ELECTRIC COMPANY 
227 Erie Street 


1 am interested in learning more about your automatic 


Chicag« 


time stamps. Please send me illustrated booklet. There 
is no obligation on my part. 


Firm Neme_____. 


= 
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LIGHT-IN-WEIGHT, WEAR-PROOF 


Nothing takes tougher punishment than that 
24-hour-a-day servant, the telephone. But hard, 
breakage-resistant Durez assures long life for 
the instrument and provides a lustrous, attrac- 
tive, permanent finish. Base, handle and other 
fittings are molded complete in one operation, 
with wear-prvof lustre automatically produced. 


A JOY 
TO HANDLE 


Compact, light in 

weight, and pleas- 

ant to the touch... 

the molded Durez 

case on the Packard 
Lektro-Shaver adds 
greatly to the popularity 

of the unit. The motor and 
wire connections can be 
molded right into the selt 
insulating Durez. The tinal 
finish is produced in the 
molding operation. 


Manufactured by Dictograph Products Company, Inc. ; 
distributed by Progress Corporation, New York, N.Y. 


DE LUXE 
PACKAGES 


Molded 

Durez packages 

make Hickok studs 

look like a collection of pre- 

cious jewels. Durez boxes cost little more than 
conventional packages . . . yet have a far richer 
appearance. Their permanence and pleasant 
‘feel’ will swing many a sale your way. 


DU REZ is a hot-molded plastic, simultane- 
ously formed and finished in steel dies. Strong, 
lighter than any metal, non-metallic, heat-re- 
sistant, and chemically inert, its finish can't rust 
or wear. There are 307 Durez compounds, each 
with a specific use. When you consider molded 
plastics, let our technicians specify the proper 
compound for the job. Write (telling us what 
you make) for monthly “Durez News.’ General 
Plastics, Incorporated, 116 Walck Road, North 
Tonawanda, New York. 


| Rochester, N. Y., 
| sizes and types to fit most standard 
| typewriters. 
| posals and informal presentations will 


| pensa 
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New Products—New processes, new design.: 
new applications of old materials and ideas. 


| Bus and truck operators call one of 


their most pungent problems ‘‘gassing”’ ; 


pedestrians and passengers frequently 


call upon more picturesque vocabularies 
to describe it. Locke Mtg. Co., Bridge- 
port, Conn., prepares to do something 
about it with the Messinger Valve for 
connection on the engine's intake mani- 
fold. When the operator removes his 
foot from the throttle, the valve auto- 
matically admits pure air to the engine 
until it “revs” down to idling speed. 
Thus is bypassed the critical period 
during which most of the foul gases 
are produced. 


Newest spring shade in typewriter rib- 
bons is aluminum. Phillips Process Co., 
will make them in 


Preparers of formal pro- 
find aluminum useful for identifying 
blueprints and adding an unusual touch 


to dark covers. 


“SELF-PEELING Frankfurts,” pro- 
duced by Colonial Provision Co., Bos- 


| ton, look like any well bred hot dogs, 


but aren't. They have almost imper- 
— perforations down their plump 
sides which pop open during cooking. 


WaT company does not have at least 
one newspaper clipping as an important 
item in its archives? What clipper of 
newspapers has not found that news- 
print disintegrates in a very few years? 
To preserve his own library of news- 
papers and original documents cover- 
ing the World War, Dr. Joseph Broad- 
man developed a paper preservation 
process which is now being made avail- 
able to all comers through Broadman 
Library, 110 W. 42nd St., New York. 


FREQUENTLY in installing fire doors or 
other heat-operated safety devices, it 
has been necessary to assemble a gang 
of ordinary solder-type fusible links 
to support the load. Now comes Grin- 
nell Co., Providence, R. I., with its 
new “Quartzoid Link” which will sup- 
port a weight of 150 Ib., yet will re- 
lease promptly at its rated temperature. 
The business part of the device is the 
same non-corrodible, quick-acting bulb 
which has done yeoman service in Grin- 


nell sprinkler heads. 


THERE are times in the operation of 
almost any project when a completely 
automatic, self-contained source of 
high-pressure steam becomes an indis- 

bie auxiliary. Steam Motors, Inc., 
Hunt St. at Galen, Newton, Mass., is 


going after this wellnigh open 
of business with three models o 
burning steam generators 

evaporative capacities of 500, 80 
1200 Ib. of water per hr. Op 
pressures range from 50 to 10: 
per sq. in. Superheat may bx 
plied up to a total of 850 deg. | 


LiGHT sleepers, whose slumbers 
terrupted by dump trucks ba 

on their way to work, will do « 
inform contractors and other large flee 
owners of the Kyle Truck Body Hois 
now going into quantity producti 
Kyle Sales Co., Decatur, Ill. | 
tant feature to the light sleeper is : 
when the hoist is not in use, the | 


body is locked as securely in place 
as if it were clamped down with U- 
bolts. Important feature to the user is 
that the hoisting action is accomplished 
through a power take-off from the 
truck transmission actuating segmented 
jacks which lock into rigid struts. 


LOGICAL next step in air conditioning 
bears the registered name, “Air Con 
ditioning Soap.” Those who wash 
their faces with it on a hot day find 
themselves mysteriously cooled and re 
freshed; those who start the day with 
an air conditioning bath find that « 
closes the pores, besides cooling, and 
thus reduces any tendency to common 
colds. Though it contains no alcohol, 
the soap imparts a feeling similar to 
that following an alcohol rub. Air con- 
ditioning Tex., Inc., 1441 Broadway, 
New York, expects to market it as 4 
year-around proposition. 
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Yattress Money 


Sealy uses Nukraft in its prod- 
uct, and the result is a big 
spurt in its business. 


yANGING time-honored recipes for 
ress-making has resulted in a new 
juct which is said to be already 
wing the curiosity of people—and 

— when they have seen 
| tested it, although there won't be 
ich addressed to con- 
ners till fall. Manufacturer of the 
w mattress is Sealy, Inc., a national 
ganization centered at Pittsburgh. The 
ovation is the use of Nukraft, an 
holstering fabric or spring decking 
latex-coated hair, which has been 
eloped and patented by the B. F 
odrich Co. 


from Eight Units to 25 


Within the past year the Sealy or 
ization has grown from eight to 25 
inufacturing and merchandising units. 
e advantages, actual or prospective, 
‘ Nukraft are said to be largely at 
- bottom of the sudden expansion. 
aly has the exclusive right to use 
Nukraft in mattresses. One after an- 
her, mattress manufacturers have be- 
me associated with Sealy under a 
tup which, while leaving local man- 
unchanged, introduces Sealy 
methods of manufacture, including, of 
urse, the use of Nukraft for upper- 
gade mattresses. Advertising in con- 
mer and trade publications will mainly 
feature the Sealy Rest Mattress, cush- 
eed with Nukraft and regularly sell- 
ng at retail for $44.50. 
Nukraft is constructed of sterilized 
uit—pig’s bristles, though not so ad- 
ettised—coated with latex and specially 
vulcanized. Its makers emphasize that 
tis light, springy, strong, and durable. 
n mattresses it cuts down weight by 
isplacing heavier padding material 
shioning the steel coils of the inner- 
ting unit. Furthermore, while a layer 
f cotton felt, thinner than in other 
mattress types, is still used, no tufting 
needed, since Nukraft’s texture pre- 
ats creeping between layers. (Inci- 
atally, the first tuftless mattress was 
made over 50 years ago in Texas by a 
‘ealy-patented air-weaving process.) 


Orders from Brazil 


Recently at an Atlantic City hotel 
“position aimed at home owners and 
tel managers, about 5,000 people 
w the new type Nukraft-cushioned 
Sealy mattresses. Some arranged on the 
pot for deliveries through home deal- 
's, and one visitor ordered four shipped 
‘0 his home in Bahia, Brazil. 

Nukraft has largely contributed to 
rye new interest in the entire line 
Sealy mattresses. Sealy officials are 
noking forward to seeing how many 
' those containing Nukraft there will 
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Kimpak crere 
PROTECTS AMERICA’S “BEST SELLERS” 


AGAINST SHIPPING DAMAGE 


@ Will your product look “factory- 
new” on the retail sales floor? When 
you pack with KIMPAK, you're sure 
that goods arrive —ready for the spot- 
light position on display floor or 
counter. 

KIMPAK is the economical modern 
packing material that comes in sizes 
and thicknesses to protect every type 
of merchandise. KIMPAK is clean, 
snowy-white, light, absorbent, flex- 
ible, and as easy to use as a piece of 
string. To learn how KIMPAK can 
solve your shipping problems, just q 
write us for free portfolio of samples. ‘ 
Please address nearest office on your 
R pROTECTED ey 


eto an er files. 


protect its 


BEST 


, Company 
ma 
rom shipping da 


doth 
The Carborundus 


display file 


KIMBERLY-CLARK CORPORATION, Neenah, Wisconsin 


Sales Offices: 8 S.Michigan Ave., Chicago 122 E. 42nd St., NewYork City 510 W. 6th St., Los Angeles 


STALEMATE! The king is cornered but not 
captured! Here is the perfect parallel of the 
situation so frequently met in development 
work. Everyone who ever tried to improve 
a product, or better an operation, knows 
that feeling of frustration—the idea is cor- 


nered but not captured. 
P. R. Mallory & Co. made the acquaint- 


ance of many of its present customers in 
the automotive, radio, electrical and other 
industries as a result ofa “developmentstale- 
mate”. By putting two heads together 
Mallory products and Mallory engineering 
advice nave supplied the “piece” that turned 
Automatic “draw” into a “win”. 


. 

**Started a contest 
among our jobbers’ 
salesmen. Offered 
Redipoints to the boys 
who sold a reasonable 
quota. The idea clicked 
in a hurry. I guess the 
men talked our line on 
“most every call they 
made — while before it 
seemed to be lost among 
all the items listed in 
their big catalogs.” 


Ask us to outline a 
promotion plan for Pockets INDIANAPOLIS INDIANA 
your business. Cable Address— PELMALLO 


BROWN & BIGELOW 


bra nce Aitver tssing PARTS FOR RADIO, ELECTRICAL, 
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AGENCY 


Three-mile-a-minute speed is no furtheraway than 
your telephone. When minutes mean money, call 
any Railway Express office for the only nation- 
wide AIR EXPRESS service. It saves time, 
worry, and money because AIR EXPRESS flies 
your shipments 2500 miles overnight—offers you 
day and night service direct to 216 cities in the 
United States and Canada, and to Honolulu,Guam, 
Manila and 32 Latin-American countries. If it’s 
RUSH, remember, phone RAILWAY EXPRESS, 


“We had us 
arin 
1 years. Comp 

Warner & Swaseys 
Simplicity © 
reason. So we standardiz 
, an 
Swasey 

amon 
since.” Production Manager, 
Nationally famous 
motive industry. 


‘sed on Wamer & 
d our costs have 
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be among the million or so of all ty 
of Sealy mattresses that will ould 
be bought within the next 12 months. 

| Nukraft is used for cushioning not 
only mattresses, but also taxi, bus, street 
car, and theater seats, as well as furni- 
ture. 


Analyze All Housing 


| Clevelanders check up on 
every house and lot in county. 
Facilities nearly filled up. 


ANOTHER instalment of Cleveland’s 
sclf-analysis comprised in the Real Prop- 
erty Inventory is out (BW’—Oct5’35, 
| p12;May2°36,p37). The report just 
| issued for 1936 covers every house, 
building, lot, and family movement in 
| the metropolitan district for the fifth 
year, and it proves that Clevelanders 
are filling their housing facilities, good 
or bad, pretty close to the brim and that 
a considerable number of them need 
new quarters. 

In fact, all the vacant family resi- 
dential units would disappear if the 
extra families doubling up with friends 
and relatives should move out to homes 
of their own. Moreover, much of the 
housing to which they would move is 
substandard. 

Of the 317,582 family units in the 


Cleveland metropolitan dist; 
were occupied in October 
vacant 6,820, equivalent to 

ingly subnormal percentage o: 
vacant properties in general 

of those unfit for habitation 

sale, or, at the time of in, 

unoccupied in the interval bet) 
ing out and moving in. Th: 
percentage, declining in each o: 
few years without exception, 

October, 1932; 7.4 in 1933 
1934, and 3.1 in 1935. 

In the five-city area (which 
what smaller than the metrop 
trict and includes Cleveland, L 
Cleveland Heights, East Cleve! 
Shaker Heights) the greatest 
ratios were in the two extre: 
cheapest and the most expensi 
erties. The construction of n¢ 
not yet occupied accounted 
ratio in the highest economi 
and the large proportion of un 
dwellings, in the lowest. 


Better Homes Needed 
“The fact that a large portion 


vacant quarters are in the poorer 


tions does not mean that we 
abundance of low-priced homes 
mond T. Cragin, inventory ch 
points out. “To the careful stu 
indicates that many families 


properties unfit for occupancy, and : 


indicates a need for new construct 
less expensive dwellings.” H 
the bulk of the 1936 building ) 
the higher price brackets. 

Family units provided by new 
struction in the five-cities area an 


to 1,020, far above the record !ow 


only 138 in 1934. But even the 


activity was pany. about 8° of 


12,100 units built in 1924. 


In contrast with the experience of ¢! 
country as a whole, the total of pro; 
erties foreclosed and sold by the shen 
in metropolitan Cleveland was the hig 


est in the past 10 years, except 


There were variations according to typ 
of property and locality. Last year sa 
more dwellings foreclosed and sold th. 
in’ any other year during the depressic 


period. 
Fewer Office Vacancies 
The vacancy ratio for offices, lik 


for residential property, has contracts 
in the past few years. In the 466 offic 
buildings of metropolitan Clevelanc 
22° of the 18,368 units were vaca 


in October, against 28% in 1935, 
in 1934, 31% 
store units had a ratio of 12 in 


against 13 in 1935 and 1934, and 1° 


in 1933. 


The Real Property Inventory for 
1936, directed by Howard Whipp 


Green, gives data for the first 


not only on the metropolitan distric 
but also on the whole of Cuyahog 


County. 


that 


in 1933. Unoccupi 
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All Transit Gains 


When number of street cars 
goes down, the rest carry more 
than whole system did. 


pos RipLey probably hasn't found out 
about it, but there’s a “Believe It or 
Not” story in city transportation. When 
street railway companies increase 
number of buses and cut down number 
of street Cars, passenger totals go up for 
both kinds of transportation. 

It sounds queer, but the remaining 
sreet-car lines actually carry more 
fare-payers than the total system did 
before the buses were added. And of 
course the buses usually carry more pas- 
sngers than the old lines which motor 
vehicles replaced. It’s an_ efficiency 
move, all the way ‘round. 

When the 1936 record was spread 
by Transit Journal in January, the av- 
erage man found it hard to believe. 
There were the charts for electric sur- 
face cars, subways and elevateds, and 


motor buses and trolley buses—all of | 


them going up. It looked too good 
to be true, but reports coming in from 
various cities show the trend for the 
first half of 1937 is the same. Most 
recent is the Memphis summary, which 
shows more than a million passengers 
gained by the street-cars during the 
year ending Apr. 30, over the preced- 
ing year, in spite of the removal of 
the Faxon and Lane lines. The buses 


idded more than 5,000,000 passengers, 
so that the net gain was 6,960,338 fares. 


RACE WITH TIME—The new bronze 
clock over the entrance of Seagram House, 
Toronto, dutifully tells time, but it’s no 
commonplace clock. It has 3 sets of 
chimes whose volume can be increased by 
day, lessened at night. Best of all, there’s 
a horse race every 15 minutes. Four elec- 


trical horses dash 54 feet around the 
track, and the winner is registered by a 
light on the official board. 
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Lhus policy 
Earns Profits out in your plant 


The safety service provided with American Mutual workmen's com- 
pensation insurance can be a means of increasing production profits. 

American Mutual engineers, besides removing the obvious hazards, 
seek to eliminate all basic accident causes—conditions which may retard 
the flow of production. Insurance costs can be cut indirect losses 
prevented .. . and through sound safe practice, your opportunities for 
profitable operation increased. 

Two Other Profit Opportunities 

CASH DIVIDEND. For 50 years an annual dividend of 20% or more 
has been returned to all policyholders . a grand total now of more 
than $50,000,000. 

MEDICAL REHABILITATION. Doctors experienced with industrial in- 
juries, use specialized methods to return injured employees to their jobs, 
saving their valuable skill. 

For a booklet on this lowest-net-cost protection, write American 
Mutual Liability Insurance Company, Dept. 28, 142 Berkeley St., Boston, 
Mass. requesting “How Twelve Companies Saved More Than A Million 


Dollars.” 


Liabilities: $24,777,652.84 
As of De. 31, 193¢ 


Admitted Assets: $29,786,487.87 
Surplus to Policybolders: $5,008,835.03 


Savings on automobile insurance, public liability and other lines have 
“en 20% or more each year—even greater savings on hre insurance, writ- 
ten by our associate, Allied American Mutual Fire Insurance Company 


1887—FIFTIETH ANNIVERSARY —1937 


an American Mutual policy 
..an opportunity for 3 profits 


BRANCHES IN 53 OF THE COUNTRY’S PRINCIPAL CITIES 
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Tourist Camp Census 


Government report shows num- 
ber of camps, where situated, 
and amount of receipts. 


CANVASSERS of the Census of Business 
(BW’—May15'37,p50) have toured the 
tourist camps, and a summary of what 
they found has just been issued by the 
United States Census Bureau. The re- 
port defines tourist camps as “‘places en- 
gaged primarily in furnishing temporary 
lodging accommodations to tourists in 
cabins or other similar structures, or in 
furnishing camping space and other 
camping facilities to tourists for a fee.” 
Thus it cuts out hotels, tourist homes, 
and ‘‘cottage colonies.” 

The 2,034 camps which conducted a 
filling station business along with their 
other activities reported to the census 
average total receipts for 1935 of $4,836 
per camp, or two to three times as much 
as the receipts of $1,851 per camp re- 
ported by 7,814 camps without filling 
stations. 

Similarly the camps with filling  sta- 


ROBBINS € MYERS 
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tions enjoyed greater average receipts 
than the others per person engaged in 
the business (except proprietors’ fami- 
lies). On the other hand, the average 
cash earnings per employee in both 
types of camps were pretty even—$467 
for camps with filling stations, $400 
for those without them. 

The report showed that the tourist 
camp business is markedly seasonal. 
Camps of both types in the country as 
a whole were employing precisely 4,000 
people in January, 1935. By the fol- 
lowing August the help had more than 
doubled to 8,626. Employment seems 
to have tended slightly upward for 
all 1935, apart from the summer bulge. 

California (of all the states) had the 
most tourist camps in 1935, with a 
total of 1,440 of both types taking in 
$4,951,000. Average number of em 
ployees, full time and part time, was 
751, and total payroll $434,000. Cali- 
fornia, plus Texas, Colorado, and Min- 
nesota, accounted for over a third of 
the country's tourist camps without fill- 
ing stations and for over a quarter of 
the camps with them. 
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CHANGE OF HEART—Jacques Doriot 
former leader of the French Communi. 
abandoned the party two years azo | 
launch a new French Popular party whi 
is opposed to the present coalition gover 
ment. Doriot has made repeated bity 
attacks on the Communists, which | 
claims are supporting the Blum gover 
ment only to conceal their real desig) 
to overthrow the present system in Franc 
The Communists are blamed for creatin: 
the sitdown technique in strikes. 


Seek Hawaiian Trade 


Pacific Northwest wants to get 
some of the orders now going 
to California. 


PaciFiCc NORTHWEST industry plans 
do more business with Hawaii. In 2 
effort to cultivate the opportunities 
fered by trade with the islands (BI! 
Mar29°37,p45) business leaders 
Washington, Oregon, Idaho, and M 
tana have formed the Northwest Shy 
pers Association and drawn up an a 
gressive program. 

‘Opening gun is a resolution 4 
dressed to the secretary of war a 
members of Congress urging that g 
ernment bids on merchandise for t 
army and navy in Hawaii no long 
specify exclusively on an f.o.b. bas 
from San Francisco, as is now dor 
but include Portland, Seattle, and 1 
coma also. 

While increased trade with the 
lands is an immediate object, t« 
Northwest Shippers plan to prom 
commerce by land and water to ot 
markets as well, and to get faster tra 
portation of their products. 

W. C. Bickford, general manager ‘ 
the Port of Seattle, is president ot ' 
new group, with C. S. Connolly vu 
president and Fred C. Ferree secretat 
treasurer. 
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French Labor Law | 


New program may extend con- | 
trols over hiring and firing but 
general standards trail ours. 


paris (Special Correspondence)— 
France developed the sitdown technique 
q strikes and, last year, adopted com- 
sulsory arbitration, but otherwise has 
been something of a follower of labor 
developments in the United States. 
This was evident last week when the 
hamber of Deputies heard an appeal 
fom the Left wing to place hiring and 
fring under the supervision of commis- 
sons composed equally of employers 
ad workers. The government side- 
racked the proposal with the promise 
that the question would soon be made 
the subject of a special bill. From a 
sudy of even the most extreme of the 
Blum labor laws, it is doubtful if the 
ew controls will vary greatly from the 

-discriminatory provisions of the 
american Wagner Act. 


Year of Change 


French labor legislation has been 
rstically changed in the last year. 
When the Blum government came to 
fice, the country was gripped by a 
ries of strikes which, it was claimed, 
id been instituted by Left wing ex- 
mists. Premier Blum maintained the 
cking of the Communists and the 
ore radical Socialists only by promis- 
g drastic labor reform legislation; on 
¢ other hand, the moderates threatened 

withdraw if the Communists pushed 
their least responsible demands too far. 

Outcome of the struggle—among 
ther regulatory measures—was the Ar- 
tration act which was passed in parlia- 
ent at the end of last year. It provided 
‘ compulsory arbitration in case of 
bor difficulties before a board of two 
resenting both labor and employers. 


government appoints its own representa- 
tive, whose decision is final and imme- 
liately enforcible. This more or less 
makes strikes illegal, except that both 
des have refused to close the case 
fter such a decision if they feel they 
have a real grievance, and have simply 
waited a short time and again raised 
the issue. 


Effect on Business 


French business reaction to the legis- 
ition varies. Working conditions in 
ist French factories do not compare 
favorably with those in the United 
States. American executives visiting 
this country are the first to poirt this 
out, and the more aggressive French 
caders admit it. American managers 
t French branches which have been laid 

ton the American plan and equipped 
trom the United States have st | it 
possible to comply with most of the 
new French regulations without many | 
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$5 


Modern lighting on 
New York Central's 


streamime Mercury 


FOR MODERN TRAINS 


Oe of the most noticeable features of the crack, modern 
trains is the ample, soft, glareless lighting. Magazines, 
books, newspapers can be read with comfort and ease 


undreamed of under old-fashioned railway car lighting. 


Modern lighting has taken its place with streamlining and air-conditioning 


as a traffic builder for modern railroads. 


HELPS FILL STORES AND SPEEDS OFFICE WORK, TOO 


This is typical of a trend which is sweeping over the world of business. 


More and more commercial 
establishments recognize the 
human side of lighting. Retail 
stores are modernizing lighting 
to attract customers and make 
the selection of merchandise 
easier. Offices are relighting to 
reduce eyestrain and thus secure 
faster, more accurate work with 
less expenditure of human effort. 


For practical suggestions on store 
or office lighting, consult your 
local lighting company, or write to 
Dept. 166BW, General Electric 
Co., Nela Park, Cleveland, Ohio. 


Insist on MAZDA Lanps made by General 
Electric. They give you more light for your 
money and are brighter than ever. 


GENERAL @ ELECTRIC 
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A reputation built on character grows with the years 


KNOWN BY REPUTATION 


There ts that which cannot be expressed in contract or printed form—cannot 
be written into specifications. It is that which builds reputation. 
An Otis Maintenance contract can, and does, indicate a vast differ- 
ence between a maintenance service and a repair service. It shows 
what can, and will, be done by Otis experts to maintain elevator efh- 
ciency at a constant peak. It details a great many features of elevator 
care that had never been set forth until the Otis contract was written. 
Any one can duplicate the terms of a contract. But no one can 
duplicate Otis Maintenance because there is only one concern that can 
offer maintenance by the manufacturer to the owner of an Otis Elevator. 
There is only one Maintenance Service that can reflect the ideals and 
personality of the Otis Elevator Company—an unspoken guarantee of 


unwritten performance —that for which we are known by reputation. 
OTIS MAINTENANCE 


aud you can forget your levdlord 


| home. Modern refrigeration is 
a new project for bring ging Hung 


JUNE 


| radical changes. And most of t] 
French industries maintain hig 
ards and more acceptable ho 
wages than the multitude of litt) 
facturers. 

A canvass of the large employ 
headquarters in Paris indicates t! 
of them are working ageressi 
plans to develop closer relatio: 
labor in an effort to settle prob! re 
fore they reach the compulsory 
tion stage. And a number o! 
employers report decisions by t 
ernment arbitrator favorable to 

But in the case of the multi 


small industries in France, the si: 
is not so favorable. Costs of th 


labor legislation—in shorter 
higher wages, and vacations with 
are more than many of the m 


are able to meet. In some cases 
have been able to convince bot); 
workers and the government arbitrato: 


that the changes have come too 
cipitately for them to make the ne 


sary financial adjustments at on 


other cases, gross inefficiency is 


and the owner is shown no me 
No new wave of extremism 


pected in France, but there is no 
cation that any of the labor laws | 
last year will be withdrawn. Bills |i) 


the anticipated regulation of 7m 
firing of labor can be expected, 


permanent the spirit of some of 
legislation passed last year which 
only temporary. But France is not |i! 


18 


to provide an example to the Uni 


States, for it has not yet caught 


the standards set in the United St. 


Fruit Across Europe 


New company will use 


containers to carry fruit from 


Southeast to Britain. 


LONDON (Special Corres ponden: 


cool 


Southeastern Europe raises some of ti 


finest fruit in Europe. The British 


far more fruit than they can gi 


fruit to the British aut. 
Imperial Chemical Industries, 


Ltd 
developed a special container 
by dry ice for the shipment of {res 
fruit. Last week, in collaboration 


the British and Hungarian Bank 


Budapest, in which the British 
seas Bank holds a substantial i 


Imperial set up a company to be cal 
Hungaria Container Traffic and Ret 


erating Industry, Ltd., which will s; 


sor the shipment of ‘ snding and s 
fruits as strawberries, grapes, melons 


and peaches from Hungary to Br 
Hungarian strawberries are norn 


available about six weeks before. 
b 


British crop and considerably 
the Dutch or French crops. 


About 50 containers, which hold ! 
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three tons of fruit, are ready 
and another 50 will be ready 
won. The containers are loaded right 
he farm, are transported by truck 
ferry, and train, and unloaded 
when they reach the market, four 
- five days after they are picked. 

If the experimental shipments from 
Hungary succeed, the trade is expected 
rend to other Balkan countries. 


Foreign Trade Boom 


Four months’ figures show ris- 
ing exports, but corn, wheat, 
wool imports make unfavorable 
balance. 


Tue growth of foreign trade in the 
four months of this year has ex- 
ed the most optimistic expectations. 
combined volume of exports and 
orts already exceeds $1,500,000,000, 
h is 33% greater than tor the same 
1 last year. 

Characteristics which have attracted 

il attention are the spectacular in- 
rease in values, due to higher commod- 

prices, steady unfavorable balance, 

! size of agricultural imports. 
Soaring wood pulp prices boosted the 
lue of our limited exports this year, 
ugh the actual volume was smaller 
coa imports were practically the same 
is year on a volume basis, but the 
value was almost double the 1936 total 

Though manufactured items made the 
nost spectacular gains in the export 
st—with iron and steel manufactures 
ilmost double what they were a year 
igo, and with copper exports more than 
oubled, one of the most encouraging 
gains was the 21° jump in shipments 
ibroad of raw cotton, always our largest 
single export item. Foreigners continue 
to favor our aircraft manufactures. 
Planes and parts sold abroad amount to 
more than $10,000,000 in the first four 
months, compared with only $4,000,000 
in the same period last year. 

Import figures reveal some interesting 
trends. As might be expected in the 
hrst half of the year, imports exceed 
exports, but a special significance at- 
taches to the kind of imports which 
have been bulking large the last few 
years. Corn imports for the first half 
almost touched 30,000,000 bu., com- 
pared with less than 5,000,000 last year. 
This is a carryover of the drought sit- 
uation. Argentina is the principal bene- 
factor. Wheat imports were down, 
indicating the improvement in the out- 
look in the farming states. But wool 
imports jumped from 92,000,000 Ib. 
in 1936, to 180,000,000 this year, indi- 
cating the continued improvement in 
duying power. New Zealand, Australia, 
Uruguay, and Argentina picked up most 
of the wool business, which in value 
increased from $19,000,000 to $52,- 
000.000. 
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Absorbine Jr. takes athlete’s foot “for a 
ride”—kills the minute germs that cause 
it. And Absorbine Jr. is capped and pack- 
aged on special machinery kept operating 
smoothly and efficiently by Baldwin- 
Duckworth machine finished roller chain. 


Wherever manufacturing or packaging equip- 
ment requires positive, economical drives, 
Baldwin-Duckworth Roller Chain will be 
found. It has also proved its superiority for 
power transmission, where it is today frequently 
recommended for speeds in excess of 3000 


F.P.M. 


Send for our catalog giving the complete roller 
chain and sprocket line and valuable technical 
data. Baldwin-Duckworth Chain Corporation, 
Springfield, Mass. 


Factories at Springfield and Worcester, Mass. 
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usT THAT!—a new kind! Patented AUTOPOINT 
Knife (Blade by “GITS”) opens with one hand; 
blade of finest steel available slides through end 


of handle. Give a prospect this knife imprinted | 


| 


| 


with your sales story; you’ve given him the | 


knife he'll use and thank you for! Literally 

hundreds of low-cost premium ideas in this 

amazing little invention! Choice of knife or 

manicure file blades. Send for sample and sug- 

gestions on your letterhead. 

Autopoint Co., 1801 Foster Ave., Dept. BW6 Chicago, Hl. 


Ni F Blades by 


“GITS” 
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Scrap Export Group 


Three companies organize for- 
eign selling organization to 
stabilize the industry. 


THE organization last week of Scrap 
Export Associates of America, a W ebb- 
Pomerene organization for group sell- 
ing abroad of scrap iron and steel, raises 
some interesting questions. 

During 1934-1935, and 1936, United 
States exports of iron and steel scrap 
made spectacular gains, and gave to a 
good many laymen the false impression 
that an important part of our scrap was 
being sold to foreigners. Actually, in 
1935, about 5° of our scrap was sold 


Just published— 


THE VALUATION 


OF PROPERTY 


A Treatise on the 
Appraisal of Property 


for Different Legal Purposes 


By James C. Bonsricut 


Professor of Finance, Columbia University 


Two volumes, 1270 pages, 6x9 
Price per set—812.00 


HIS remarkable report is the re- 

sult of a ten-year study conducted 
under the direction of Professor Bon- 
bright for the Columbia University 
Council for Research in the Social 
Sciences. 

Part I considers the problem of 
defining “value” in economics and 
in law. 

Part II takes up the various meth- 
ods of valuation that are applied by 
appraisers and the courts, with separate 
chapters on the actual sales, original 


cost, replacement cost, depreciation, 


on approval. 


Address 
City and State...... 
Position 
Company 


10 days’ Examination On Approval—Send this Coupon 
McGRAW-HILL BOOK CO., INC., 330 W. 42nd St., N. ¥. C. 
Send me Bonbright’s The Valuation of Property (2 volumes), for 10 days’ examination 
In 10 days I will send $12.00, plus few cents postage, or return books postpaid 
(We pay postage on orders accompanied by remittance.) 


(Books sent on approval in U. S. and Canada only.) 


Published under the auspices 
Columbia University 
for Research in the 


and capitalized income, as measures 
of value. 

Part III treats of the special prin- 
ciples of valuation that are accepted 
by the courts in different fields of law. 

The book explains existing prece- 
dents and in many cases presents Pro- 
fessor Bonbright’s opinion on their 
merits pertinently and sharply. 

The concluding chapter, in addition 
to summarizing outstanding points of 
the treatise, brings the study of valua- 
tion cases to bear on that much dis- 
puted issue of “functionalism” versus 
“conceptualism” in legal thinking. 
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abroad. It rose last year to al 
but is back to about 5°% now, 
The foreign demand for scr.) 
reached such a pitch in 19 
largely from Japan and Italy 
were using it for munitions, | 
also wanted rails and factor, 
ment for Manchukuo. 
By 1935, domestic demand { 
iron began to increase rapidly 
only natural that prices should 
ing the next two years. And 
fall of 1936, Europe was either 
for scrap for huge armament p: 
or was publicly committed to t! 
grams; sO consumers rushed to } 


Japan Out of Market 


Within the last few months i: 
steel scrap prices have declined 
ually. Japan dropped out of the : 
evidently because it became more p: 
able to buy pig iron or finished 
So far this year Japan has bough: 
pig iron from us than we s 
foreigners for the last six year 
Nipponese have bought {20.0% 
of pig iron here this year, in . 
to 140,000 tons of semi-finished 
products, and 120,000 tons of fi: 
steels. 

These facts help to explain ¢! 
nificance of the organization last \ 
of Scrap Export Associates of A 
Three of the 12 or 15 important 
iron exporters have joined 
under the provision of the W 
Pomerene Act which allows them to 
operate in export sales. The con 
involved are not the largest in the | 
ness, but they are important. Ostens 
they are going to cooperate so that t 
can bargain more effectively wit! 
newly formed European iron and st 
import cartel. Actually, a number « 
leaders in the industry have express 
the hope that this group of three mig 
be the nucleus for a much larger grow; 
within a year which will set its ow 
high standards of grades, cooperate « 
stead of competing in the chartering « 
ships, create a central arbitration an 
adjustment bureau. 


Embargo Talk Dies 


The same leaders point out that the 


recent controversy over the exports | 
scrap, and over an export embarg 
which was demanded by some domest 
customers, might have been avoided ha 


the scrap export group been organized 


The tension has already been eased | 


the price decline of the last few weeks 


and by the assurance from the State D 
gem that no embargo is going ' 
imposed. 

The present group is too small ' 
dominate the industry. Each 
three members is simply pledged ‘ 
consult with the other two on all pro: 


lems. But if a few more big exporte! 


join, it will help in the future. 
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Business Abroad 


BUSINESS WEEK 


Markets are firmer following Roosevelt assurance that 
gold buying policy will not be changed. Soviets out- 
line gold production program for third Five-Year Plan. 


Tue crisis in Spain, and the renewed gold scare in London, have attracted public 
tention away from the Imperial Conference in London during what may prove 


to 


have been the two most critical weeks in its negotiations. Several comments 


in the London Economist are worth recording: 


Ever since the war, British opinion 
has urged the United States to play 
its appointed rdle in world affairs. 
For an even longer period, Americans 
we been invited from this side of the 
to benefit the world—and, 
acidentally, themselves—by reducing 
their excessive tariffs. Now, when an 
opportunity occurs to secure not only 
‘reduction in American duties but 
an approach towards political coopera- 
tion of the only kind which it is open 
to an American President to propose— 
ind to secure these not as a grudging 
favor but as the result of an American 
proposal, assiduously pressed—it is 
hard to believe one’s eyes when one 
ses the British government hesitating. 

Even if, as is likely, an Anglo- 
American trade agreement covered only 
2 small fraction of Anglo-American 
trade, the demonstration that barriers 
ould be reduced by mutual consent 
between the world’s two greatest trad- 
ing nations could not fail to have 
a profound effect on the whole move- 
ment for relaxing restrictions.” 

Sir Arthur Salter, who favors a 
change of Britain's system of imperial 
preference to make possible freer trade 
with other good customers, summed u 
his criticism of the Ottawa pace 
(now five years old) : 

“I believe it is true that, if we take 
into. account the place which Great 
Britain occupies in the trade of the 
world, the size and importance of the 
British market, and the novelty of the 
new commercial policies that have been 


Atlantic 


introduced, and then consider the cumu- 
lative effect of imperial preference with 
the dominions, the new protective sys- 
tem here, the abandonment of the 
open door, and the establishment of 
agricultural quotas, it is literally and 
absolutely true to say that in the last 
five years, since the depression, the 
commercial policy of no single country 
in the world has had so great an 
effect as has that of our country in 
restricting and deflecting the trade of 
the world.” 

Unless some word comes out of the 
London meetings in the next week, 
Washington is likely to provide the 
next step in a plan for international 
business recovery. Prime Minister Van 
Zeeland of Belgium is due here soon 
for discussions with President Roosevelt. 
As a semi-official representative also 
for London and Paris, who have com- 
missioned him to help formulate a 
plan for cooperative action in Europe, 
his visit is of importance to business. 


Great Britain 


Markets more cheerful on 
Roosevelt assurance on gold 
program. Government to en- 
force power rationalization. 


LONDON (Cable)—Although the Brit- 
ish are still concerned over the possi- 
bilities of trouble in Spain, the general 
tone of the markets this week is much 


Business Week 


MIDGET TWO-WAY RADIO COMMUNICATOR—It weighs only 21'4 Ib.. is good 


for receiving and sending within a 300-500 mile radius, and costs only $500. 


Lear 


Developments, Inc., New York, developed it some months ago, has had remarkable 
success selling it in Alaska where airplanes have become a commonplace for business. 
The Soviets have shown an interest in Lear’s slightly larger set which weighs 35 Ib., 


sells for $1,400. 


After purchasing several hundred sets, Soviet aviation authorities 
purchased production rights for the Soviet Union. 


PRESIDENTIAL TIMBER—Dr. Roberto 


M. Ortiz, Argentina’s able Finanee Min- 
ister, is expected to be the present gov- 
ernment’s choice as the presidential 
successor to Augustin Justo. Because he 
has been a good financial administrator, 
has organized his ministry on an efficient 
and up-to-date basis, he is admired by 
the business community in Buenos Aires. 
He is a lawyer, has been president of 
the internationally-known banking house 
of Ernesto Tornquist. 


better than last. President Roosevelt's 
assurance that there would be no change 
in the United States’ gold buying policy 
is responsible. Gold sales have de 
clined. The demand for South African 
mining stocks has risen. Market con 
fidence is returning, though interna 
tional shares are under slight pressure 
because of the fear of further labor 
troubles in the United States. 

No news concerning the develop- 
ments in the Imperial Conference meet- 
ings has leaked out, but there is a con- 
viction that whatever trade program de- 
velops will be closely linked with a 
gold policy to which France and the 
United States will be committed, as 
well as Great Britain. 

The formal announcement this weck 
that the government would sponsor a 
program to rationalize the distribution 
of electricity in Great Britain caused a 
considerable stir, though the news has 
been anticipated for some time 

The scheme outlined by the govern 
ment is aimed to cut power costs to 
domestic consumers in numerous areas 
where they are thought to be excessive, 
to standardize voltages and type of cur 
rent, and to reduce the number of 
competing interests in the field. 

The 600-odd existing power compa 
nies would be divided into 76 groups 
In each group, one member will be 
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sflarria & Ewing 
“DISASTERS OF WAR”—Over 100 years after the famous etchings of this title by the 
Spanish artist Goya, the Spanish embassy at Washington presents the same subject in 
its photos and posters on the civil war now raging. Through lectures and other means 
of propaganda it is giving the governmental viewpoint on the rebellion. 


selected to acquire all the others, or 
a control commission will be set up to 
enforce certain rationalization shana, 
Compensation for the dispossessed 
owners is apparently to be on the basis 
of appraisal of a government-appointed 
commission. ‘There will be tremendous 
opposition from vested interests, but 
it is doubtful if they will be able to 
prevent the move for long. 

The London Economist's index of 
business activity for April (latest 
month recorded) was 110, compared 
with 105 in April, 1935. Building ac- 
tivity is slightly below levels for this 
period of last year, but almost all other 
components are well above last year’s. 


France 
Tax boosts likely to be an- 


nounced next week. Citroen 
has new low-price diesel car. 


Paris (Wireless) —Conforming with 
the promises in Blum’s recent speech, 
the administration is preparing a heavy 
program of tax increases which is ex- 
pected to be disclosed next week. 

Due to the immediate need for funds, 
the government is believed to be pre- 
paring to stress particularly indirect 
taxation, raising freight, postal, and 
public utility rates and the prices of 
matches, tobacco, and petroleum prod- 
ucts—all sold under government mo- 
nopolies. Higher income tax rates in 
the upper brackets are expected to be 
age, though they are not apt to 
oring immediate cash. 

Finally, it is rumored that govern- 
ment bondholders will again be asked 
to make sacrifices, with eventually a 
forced conversion to unify the public 
debt at a still lower interest rate, the 
last issues of rentes being excepted. 

Jacques Doriot, former Communist 
leader, and recently removed by the 
government from his post as mayor of 
St. Denis, has started a drive to unite 


all of the fascist parties under a new 
banner, which he calls the Liberty 
Front. It is the first time in years 
that the conservatives have made a 
serious effort at cooperative action, and 
there are doubts now on the part of 
many business leaders that they will 
be able to bury their differences and 
accept the rigid political discipline 
which is holding the Popular Front to- 
gether. Premier Blum’s position, after 
a year in office in which he has forced 
a good many unpopular moves and 
which has seen a general deterioration 
of the treasury position, is still strong. 

Considerable interest has been 
aroused in Paris automobile circles by 
the exhibit at the recent Brussels auto- 
mobile show of a small passenger car 
propelled by a semi-diesel engine and 
manufactured by Citroen. It is a 4- 
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cylinder car with a maximum 
hp. at a normal speed of 3,500 
tions a minute. The weight | 
10 Ib. ad hp. At the presen: 
of gasoline in France, this ne 
car would represent about 65¢; 
omy on fuel costs. 


Germany 


Berlin is unperturbed over gojd 
seare. Barter plan with United 
States progresses, 


BERLIN (Cable)—The German 
tude toward the recent gold s 
one of aloofness mixed with the ; 
nancy of a gold-isolated country 
press stresses that it is due to tl 
distribution of gold stocks betw: 
“have” and “have nations, 
than to absolute gold overprod 
The obvious implication is that 
loan to replenish Germany's deplet 
currency reserve would meet the sit 
tion better than does the American gold 
sterilization policy. 
The barter of American cotton for 
German goods under the new plan in 
augurated in March (BW/—Mar27 3” 


p48) is slowly getting under wa 
Trade estimates put the quantities in SCRAPS 
portable under present conditions . Germany 
25,000 bales monthly. This would ing a 
make possible annual imports of » he purpo 
than 250,000 bales, or roughly o: This is 
third of Germany's 1936 consump: tufficiency 
of 750,000 bales. If this estimat. 
correct, the balance must be impor: in Ge g 
under clearing agreements, or fo 
al 
exchange must be allocated for Sovie 
tional purchases of American cotton 
Gold 
new 
Plan. 
suffici 
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produced 
year than 
premier 
last year 
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Schedu 
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UNFINISHED MASTERPIECE—French officials ardently hope that the Paris Expo- Few de 
tion will draw 50,000,000 visitors and their purchasing power to France in the new! are reveal 
six months, though it is said to be attracting at present fewer people than the Colon! the Goin 
Exhibition did in 1931. The buildings which were incomplete at the time of the office Pare Baas: iP 
opening May 24 will probably be finished by the end of this month. * Ws | 
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SCRAPS OF PAPER—But so valuable to 
Germany that the government is sponsor- 
ing a campaign to gather them up for 
he purpose of manufacturing new paper. 
This is in line with the general self- 
sifficiency drive, which exhorts citizens 
save their tinfoil and scraps of rubber 
for the government's industrial program, 


Soviet Union 


Gold production will soar to 
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At The Commercial National of New York 

you find an interested appreciation of your problems... 
an institution that adds a personal note 

to its complete banking service. 


The COMMERCIAL NATIONAL BANK 
and TRUST COMPANY of NEW YORK 
FIFTY-SIX WALL STREET 


MEMBER: FEDERAL DEPOSIT INSURANCE CORPORATION 


new highs in third Five-Year | 
Plan. Industry will push self- 
sufficiency plans, 


Moscow (Cable)—The Soviet Union 
produced only a little less gold last | 
year than South Africa, long the world’s | 
premier producer. Soviet production 
last year exceeded 10,600,000 ounces, 
compared with a total of 11,300,000 
ounces for the Transvaal. 

Schedules for the third Five-Year 
Plan—which begins next January—are 
gradually being revealed here, with the 
gold program disclosed this week. Ac- 
cording to Peruchkin, newly appointed 
head of the gold trust, output between 
the end of this year and 1942 will be 
increased 756%. On the basis of last 
year’s output (without allowing for the 
large gain promised for this year), this 
would place Soviet gold output in 1942 
at more than 18,500,000 ounces, which, 
at the current value of $35 an ounce, 
would be worth nearly $650,000,000. 

Few details about future production 
are revealed yet beyond the fact that | 
the sharp increase is expected to be 
achieved by the exploitation of newly 
discovered deposits which, by the end | 
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Reduced Summer Round-Trip Fares 


The great white Empresses 


have shrunk the Pacific to a 


mere 10 days! It takes only 
3 days more via Hawaii. Con 
nect at Honolulu from Cali 
fornia ports 


Empress of Japan—fastest on the Pacific. 


For rates and sailings, see YOUR TRAVEL AGENT or Canadian Pacific: 
New York, Chicago, San Francisco, 38 other cities in U.S. and Canada. 
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Merchandising Venture 


MOSCOW—The Cafe and Restau- 
rant Trust of Moscow has just 
created a new service for picnic 
parties in the city parks and sur- 
rounding countryside. 

The Trust is putting into opera- 
tion a number of motorized cafes 
which will follow picnic parties 
within reasonable distances from 
the Red capital. Each of these 
cafes will carry enough folding 
chairs and tables, food, paper plates 
and cups, and other equipment to 
provide for from 30 to 300 persons. 
The service, complete with all of 
the necessary food and equipment, 
may be ordered by telephone. 


of the next Plan, will constitute 20¢¢ 
of total output. 

Officials here declare that new gold 
bearing sand areas in the Lena and 
Yakutia fields will be producing before 
the end of the next Plan, but that by 
the end of 1942, the output from gold 
ore will account for 60°% of Soviet 
gold. Power stations in the gold fields 
will double their capacity in the next 
five years, and labor productivity is 
expected to increase 2} times. The 
new tendency in the gold ficld is to 
decrease the number of individual pros- 
pectors, and to increase the number of 
mechanized mines. This is expected to 
result in the purchase abroad of large 
quantities of the most modern mining 
equipment. 

Another feature of the third Five- 
Year Plan will be a drive to make the 
Soviet Union as self-sufficient as possi- 
ble. This means that efforts will be 
concentrated on producing at home 
those items which have ihe major 
items of import during the second 
Plan, now completed in many divisions 
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of industry. At the same time, exports 
of many products—both raw and manu- 
factured—are expected to add vastly to 
the country’s gold reserve. 


Canada 


Dominion welcomes end of gold 
scare. Income tax evasions are 
studied. 


business quarters, 
financial circles, investment oad specu- 
lative interests devote much attention 
this week to the London action on gold. 
There is a disposition to regard it as 
the passing of the “gold scare” and to 
welcome it especially as sunshine for 
the gold mining industry. Gold mine 
securities were immediately considered 
more secure, firmed on the exchanges. 
Generally, the London development 
is looked upon as encouraging and as 
removing an obstacle to business buoy- 
ancy. Assurance that the British-French- 
American monetary stabilization agree- 
ment would be continued is considered 
to remove immediately uncertainty from 
the situation. With less apparent war- 
rant, some financial observers refer to 
the London price increase as “pegging 
gold.” In some quarters the view is 
advanced that previous assurances have 
been purposely vague to encourage the 
dehoarding of the last two weeks. 
The Canadian mining investment 
market went into a slump two or three 
months ago in the fear of reduction 
by the United States in the price of 
gold. Practically all of Canada’s annual 
production of $130,000,000 has been 
sold to the United States through a 
government agency or under license. 
Much of it has come from low grade 
mines brought into operation with the 
present price and which would not op- 


Sotfote 


CITY PLANNING IN A PLANNED ECONOMY-—In connection with a general pro- 
gram of improvement and reconstruction, Bolshaya Sadovaya Street in Moscow has 


heen widened and asphalted. 


Tramlines 


were shifted to parallel streets. The 


unusual breadth of the reconstructed thoroughfare is shown by the relative size of 


the motorbuses and automobiles. 


“A VERY HUMBLE PERSON” 
Prince Fumimaro Konoe described hi 
self when he took office as Japane. 
premier, succeeding Gen. Senjuro aya.) 
who resigned May 31 after the unfayoral 
elections. In a “fireside talk,” in whic 
as one young Japanese put it, he us 
“simple language and spoke as if he we; 
your friend,” the new premier asked {| 
nation to “join hands as one family ¢ 
overcome difficulties.” 


erate profitably at the old price. | 
Canada, there is a growing convictior 
soundly based or not, that the 
situation will not now be disturbed— 
not, at least, until the question of the 
proposed British-United States trac: 
pact is disposed of one way or ¢! 
other. 


Some attention was given to Pres- 


dent Roosevelt's complaint about Ame: 
can citizens evading income tax | 
incorporating Canadian companic 
Canadian 
understand that such incorporations si 
the Americans in taxes. Canadian in 


come taxes generally are at higher leve's 


than United States taxes. 

However, 
foreigners to incorporate holding com 
pahies here by exempting from tax 


tion income of incorporated companic 


whose business is situated entirely ou! 
side this country. The view is he 
that the principal attraction in Canadi: 


incorporation is the prospect of greate: 


stability in this country. There is © 
indication that incorporation by Amer 


n 


cans here involves investment in Can: 


adian enterprise. 

It is not generally known that 
proportion to population and nation 
wealth, the investment of Canadiar 


in United States enterprises is large! 


than that of Americans in Canadis 
enterprises. And in the last 15 years 
Canadian interests have taken over ows 
ership or control of at least 50 man 
facturing companies in Canada former 
owned in the United States. 


income tax officials do not 


Canada does encourage 
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Money and the Markets 


Financial markets have practically gone to sleep, and 
business prophets disagree on industrial outlook, 
obscured by strikes. Loans of Federal Reserve mem- 
ber banks rise, but the gain is mostly in New York. 


Nopopy could look to the securities markets this week for insight into the state 
f the nation. Trading in stocks has fallen away to an irreducible minimum, 
prices have been coming just as close to sliding sidewise as they ever can, and 
the financial houses have been falling back on the depression-born devices of 
hyofts and vacations without pay 
‘Looking to the business indexes for - 

aformation was almost equally fruitless The Steamy Side 


because they are all contorted by the Holders of New York Steam Corp. 
bor troubles. So it comes down pretty preferred stocks have had a wild 
much to a matter of guesswork, and time the last week or so. Ten days 
there are about as many shades of opin- ago the dividends were passed (BW 
mn as there are prognosticators. —Jun5'37,p56) and prices cracked 

about 25 points to a low of 85 on 
Bargain Hunters Active the 7% preferred and 75} on the 


6%. Then they rallied about 20 


r il d 
One group will hold that demand 


goods is accumulating, like water of 
behind a dike, during this outbreak of was peeparing sbeocb its steam 
‘tikes; Others are convinced that most affiliate, giving its own preferred 
npanies have anticipated inventory par-for-par for N. Y. Steam 6% 
wirements and won't be stocking up stock and share-for-share plus $10 
avily again until autumn. Some feel for the 7%. 


But the New York Public Service 
Commission refused to let Edison 
go ahead with the exchange of stock, 
declaring & was more than N. Y. 


it securities will be in the doldrums 
or worse—until business takes a def- 
te turn for the better sometime late 


the year; fully as many others look 
et the stock list and find many old- last straw. On Wednesday, N. Y. 
me favorites on the bargain counter Steam’s preferreds were pressed for 
1 the light of what the optimists think || sale on the New York Stock Ex- | 
is year's earnings will be. | change with no takers. Finally bids | 
About the only tangible factor com- were found on the 7% stock at 70 | 


while sellers asked 90; the first trade, 


. two hours late, was at 73, off 30}. 
ig is the latest Federal Reserve mem- , : 


et bank report on loans. There was a 
itly substantial, sustained, and un- 
sual-for-this-time-of-year rise in busi- leave something to be desired. There 


ness borrowings throughout May and has been a gain of some $67,000,000 
during the first few days of this month. in commercial, industrial and agricul- 


Even these loan figures, though, — tural loans of the member banks in 101 


63 


cities which report weekly. The flaw 
in that picture, however, is that $53.- 
000,000 of the gain was contributed by 
banks in New York City. In other 
words, borrowing is slight outside the 
financial metropolis. 

It is not at all improbable that some 
of these loans are to companics whi h 
have securities issues on the fire—are 
going into the new capital market for 
moncy just as soon as prices do a little 
better. If the issuers are really hard 
put for ready cash, nothing would be 
more logical than that they should go 
to the banks for short-term loans to 
tide them over If this course were 
suggested to borrowers by their invest- 
ment bankers (most of whom have 
their main offices in New York), the 
corporation might say 

“All right, you go ahead and arrange 
the bank loans tor us. Borrow the 
money in New York if you think you 
can get us better terms.” (New York 
banks, hungry for loans, could hardly 
ask a better risk than 30-60 day loans 
which will be paid out of the proceeds 
of new financing.) 


Cash Flows to New York 


It is also a fact that New York banks 
have a good bit of moncy to lend. 
Their excess cash was pulled down 
pretty low by the increase in reserve 
requirements May 1. A factor was that 
their deposits for out-of-town banks 
dipped from $2,197,000,000 at the mid 
dle of April to $1.867,000,000 on 
May 26. However, since that time in 
terior banks have been sending moncy 
back to New York—such deposits have, 
in fact, risen to $1,933,000,000, 

The only markets to witness any ex- 
citement this week were those for com- 
modities. Some sharp swings—pre- 
dominantly downward—in cotton, 
wheat, and corn gave the financial 
community a few new worries. And, 
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while the jitters over gold have sub- 
sided to a certain extent, weakness has 
cropped out in metals such as copper 
= zinc in London to pretty much 
make up for it. 


Snap Up U.S. Notes 


Buyers oversubscribe Treas- 
ury’s $800,000,000 issue, at 
highly attractive prices. 


Sec. HENRY MORGENTHAU, JRr., this 
weck offered some Treasury notes that 
he wanted to sce snapped up—and they 
were. It was the first time the govern- 
ment has done any large-scale financing 
since the blush was otf the bond market 
and the price, quite intentionally, was 
made “right.” 

There were two issues of notes, both 
for $400,000,000. One, due in 27 
months, bore interest at 13; the 
other, due in 4 years and 9 months, 
bore interest at 1347. Thus the shorter 
term issue was offered on a 1.375 
yield basis while present Treasury notes 
of comparable maturity, on the day of 
offering, were returning 1.17¢ to 
1.26%. The longer, on a 1.75% basis, 
yields substantially more than the exist- 
ing 4 year and 6 month Treasury issue 
which is selling to return about 1.5°. 
The idea, clearly, was to convince buyers 
that the new issues were bargains. Suc- 
cess is witnessed by the six-fold over- 
subscription. 


Interest Cost Up 


A year ago the Treasury was able to 
sell 5-year notes at 13° interest. In 
September last year the financing was 
done with 20-23 year bonds bearing in- 
terest at 2307; and in December, 13-17 
year bonds were sold on a 24% coupon. 
Then followed the wave of government 
bond sales by the banks, and there 
ended the era of abnormally high 
prices for government securities. 

Now the Treasury is paying 3 of 1% 
more to borrow on 4 year and 9 months 
notes than it paid on 5-year notes only 
a year ago. And the reason is a smaller 
demand for governments—plus the fact 
that Sec. Morgenthau didn’t want gov- 
ernment credit to get a black eye 
through failure of the banks to rush 
right up and grab this $800,000,000 
of notes with the old-time avidity. 


Treasury's Cash Low 


Quite aside from the fact that the 
Treasury is being obliged to pay more 
for money, the current financing has 
several interesting angles. One of them 
is that it had originally been expected 
that the government would come up to 
the June 15 financing date without hav- 
ing to borrow much, if any, new money. 
But Mar. 15 taxes fell pretty well under 
expectations and the June 15 payments 
will show a similar shortage. 
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Thus the Treasury's working balance 
in the last few days has been bobbing 
about between $450,000,000 and $500,- 
000,000. A billion is much more to 
Sec. Morgenthau's liking. So, while he 
had maturities of about $300,000,000 
in bills to meet on or about June 15, he 
decided to borrow $500,000,000 of new 
money as well. 

To the $500,000,000 of new moncy 
borrowed must be added June 15 tax 
receipts. These will boost the Treasury's 
working balance nicely, but the backlog 
will be needed if the current strain on 
the budget is any criterion. 

The biggest strain right now is the 
influx of gold to these shores. When 
the Treasury started to sterilize the yel- 
low metal late last year, it is a pretty 
safe bet that the authorities never an- 


Harris 4&4 Ewing 


MONEY RAISER—When Sec. Morgen- 
thau sold $800,000,000 of Treasury notes 
this week he made sure they were at- 
tractively priced. Result: oversubscribed 
six times. 


ticipated that they would have to take so 
much of the stuff. Cargoes of gold 
have been boosting the “inactive” gold 
stock by leaps and bounds, until it is 
now well above the $800,000,000 mark. 
The end is not in sight and this is one 
reason that the Treasury borrowed as 
much as $500,000,000 of new money 
at this time. 

The process of sterilization involves 
sale of federal securities to offset the 
money paid out in buying the gold. At 
the rate things are going, it won't be 
long until the inactive gold fund reaches 
a billion. Assuming that the Treasury 
has to pay interest equivalent to about 
3°% on discount bills to keep the metal 
sterile, the cost on that much gold 
would be about $7,500,000 a year. 

The fact remains that fidgety Wall 
Street seems much more worried about 
the gold problem than does official 
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Washington. The governmen: 
look at a $7,500,000 cost for | 
a billion to sterilize gold as 4 
gering figure. It is used to «: 
figures. It will probably sce 
fairly well above $36,000,000,( 
the fiscal year ends June 30; t! 
now is around $35,300,000,00 
out including the June 15 sale of 
000,000 of notes. 


Miners Get Promise 


The Washington reporters, 
not been satisfied with official as 
that no change is pending in t 
ernment gold policy, have been 
partially convinced by the ass 
they pick up elsewhere. They ha 
told for some time by cong: 
from the mining states that w 
gone out that no change in po 
coming as far as domestically 


metal is concerned. That mea 
the Treasury buying price is not ¢ 
lowered. 

However, there still remainc 


possibility that a higher handling 
or some similar device would 


voked to dam the flow of foreign | 


More recently, however, the re 
have heard that high authorities 
been telling callers that nothing 
ing along this line either. If al! 
things are true, the Treasury wi! 
tinue to buy gold at $35 an our 
handling charges. And, unless th 


policy is changed drastically, it wil! 


tinue to sell government securit 
sterilize the metal bought. 


Merchant Marine—The desir 


have a big, fine merchant marin: 


from a variety of sources. One ot ¢ 


strongest is the desire of the boy, \ 


survives in the man, to sail the su 
seas. This, plus the chauvinism i: 


of us, tends to make us very pro 
our flagships. 


On the more practical side, the : 


chant fleet is held by many to b 


sirable in order to capture the fees o: 


both domestic and foreign shippers 


world trade—to ward off the “ad\ 


balance by gaining on this “invis! 


export” item. Still another argume: 


is that, in time of war, a nation n 


have my to transport men and mur 


tions and to keep 
the noncombatants fed and clad. 


As a matter of practical fact, about 


th the armies an 


the best thing most of the big me: 


chant fleets have done in recent years 
The Unit 


run up fancy deficits. 


States has had a fair-sized taste of th 


since the war. Yet it seems 


Washington's 


idea that the pres 


merchant marine is outmoded, that n« 
ships must replace those which are 
and bedraggled. So President Roosev«' 
this week urged Congress (in a spc! 
message only a few days after he ). 
told the White House reporters 

didn’t anticipate sending over any ™° 
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LENDS AN EAR—Commissioner W. O. 
Douglas, guiding spirit in the SEC’s study 
reorganizations, listened as bankers 
urged modification of the Barkley bill 
which would govern the powers and du- 
ties of corporate trustees. Bankers insist 
rust departments and banks should not 
e foreed to divorce. When Mr. Douglas 
ponsored a revision of the bill at hear- 
ings of the Senate subcommittee on bank- 
ng, trust company men expressed com- 
plete accord with the changes. 


special messages) to appropriate $160,- 
00,000 to pay about half the cost of 
ouilding 95 fine new merchant ships. 
These would include 60 cargo ships, 
24 combination passenger-cargo ships, 
10 tankers, and one liner of the Man- 
ittan type. Shipping companies which 
an't put up half can’t have any of the 
government money. 

This program embodies several para- 
ioxes. The shipbuilders, on starvation 
tions for a long time, no doubt we!- 
me the plan but it is hard to recon- 
le with the President's own economy 
irive. Moreover, it is a big boost to all 

se heav y industries whose undue 
tivity the President deplored only two 
nonths ago. 

Finaneing Sidelight—The most im- 
portant effect of the log jam in new 
ancing prob- 
ly is the pinch for ready cash which a 
‘ew corporations must be experiencing 
The paucity of new bond issues, how- 
ever, has other repercussions, and one 
of them is noted in the lower estimates 
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currently heard in connection with 
American Bank Note Co.'s carnings 

Bank Note engraves a large portion 
of the bonds sold to the public. Its 
business in the June quarter of 1936 
(largest quarter of the year in point of 
bond flotations) came to 63¢ a share on 
the common. The second quarter this 
year, on the other hand, is not expected 
to be any better than the first when 26¢ 
a share was reported. 

Uniform Regulation—The Brook. 
ings Institution, in its report on what 
should be done in reorganization of the 
federal government agencies (page 1), 
makes a couple of recommendations of 
more than a little interest to the finan- 
cial community. Both aim at uniform 
regulation, one for banks and the other 
for the public utilities. 

In the field of banking the recom 
mendation is that the Comptroller of 
the Currency’s powcr over banking be 
shifted to the Federal Deposit Insur 
ance Corp. The comptroller’s rule over 
national banks has been a political foot- 
ball for a long time. Abolition of the 
office and transfer of the banking pre- 
rogatives to the Federal Reserve was 
suggested years ago. Now, however, 
there are more banks in the FDIC than 
in the Federal Reserve, because state 
banks come under deposit guaranty in 
a vast majority of instances, and the 


FDIC thus looks to be the logical 
agency for regulation 

The nub of the idea is that th 
should be but one agency examining 


and compiling statistics on banks which 
are under the wing of the federal OV 
ernment. As it stands now, th« comp 
troller and the FDIC duplicate fun 
tions and, to a certain extent, contl 
However, as noted before, the incum 
bent comptroller, J. F. T. O'Connor, is 
a political force not to be shunted to 
one side without due deliberation 

In the case of the public utilities, the 
Brookings report finds that the powers 
and duties of the Securities and Ex 
change Commission and the Federal 
Power Commission are hopelessly inter- 
twined. It is recommended that a joint 
board be created to handle matters which 
do not fall clearly into the field of one 
agency or the other. Uniform account 
ing, holding company integration, inte: 
company contracts, etc., are examples 

Capital Gains Tax—Agitation for thy 
repeal or drastic modification of th« 
present federal tax on capital gains is 
growing. Offhand, it would appear that 
the state of New York is one of the 
parties primarily interested. 

In the first place, it was New York's 
Rep. Emanuel Celler who introduced a 
bill for repeal of the present capital 
gains and losses tax. To make it morc 


ADDITIONAL BANK LOANS 
for production purposes 
through LAWRENCE SYSTEM 


If you require funds for continued 
operation—or if you have prospec- 
tive customers whose credit is insut- 
ficient—let us tell you what Law- 
RENCE SYSTEM is doing for many 
high class organizations who have 
similar problems. 

This system creates commodity 
paper against inventory. It provides 
additional working capital at slight 
cost. It enables producers to furnish 
distributors with ample spot stock — 
without assuming credit 
risks. Through it, manu- 
facturers are enabled to 
hedge against price fluc- 
tuations in raw materials. 


More important, LAWRENCE Sys- 
TEM does not interrupt the normal 
conduét of a business nor limit open 
credit in any way. It carries complete 
banking approval. 

Manufacturers, producers and job- 
bers of more than 150 different com- 
modities now employ and heartily 
endorse this method 

Why not consider the resourceful 
attributes of LAWRENCE SYSTEM in 
terms of your business? A letter or 

telephone call will bring 
you informative details 
You incur no obligation 
Address department D- | 
of any LAWRENCE office. 


CREATING COMMODITY PAPER AGAINST INVENTORY 
A. T. G1BSON, President 
NEW YORK: 52 Wall St.e CHICAGO: One North LaSalle St.* BUFFALO: Liberty Bank Building 


BOSTON: 49 Federal St.e KANSAS CITY, MO: Commerce Trust Bidg.* DALLAS: Santa Fe Bidg 
HOUSTON: 601 Shell Bidg.e LOS ANGELES: W. P. Story Bldg.» SAN FRANCISCO: 37 Drumm Sr 


FRESNO, CALIFORNIA: 2030 Anna Street * PORTLAND, ORE: U. S. National Bank Building 
SPOKANE: 155 South Stevens e SEATTLE: 1014 Fourth Avenue South e HONOLULU, T. H. 
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Wood book shelving in the 
@ library of the American Medical 
Association, Chicago, Illinois 


ENJOY THE BEAUTY AND 
CHARM OF GLOBE-WERNICKE 
WOOD OFFICE FURNITURE 


Modern Globe-Wernicke wood business 
equipment for offices, libraries and 
public institutions is noted for its fine 
quality, efficiency and utility, combin- 
ing the charm of good furniture with 
distinctive appearance and usefulness. 


Our long experience in this field and 
exceptional facilities for the production 


able to help solve problems of modern 
business. Whether new installations, 
additions or improvements, we are glad 
to work with architects, builders and 
committees in making plans that meet 
exacting individual requirements. 

For more than fifty years Globe- 
Wernicke has been a leader in its field. 
Our products are sold by dealers in 
almost every city and town in the 
United States, who will welcome an 
opportunity to serve you with depend- 
able merchandise of high quality. 


WOOD FILES 
Beautiful, efficient 
and economical wood 
filing cabinets with 
d ld exclusive Tri-Guard 
feature are available 
signs and finishes. in genuine oak, wal- 
“They grow as your nut and mahogany 
library grows.” finishes. 


Globe “Wernicke 


Cincinnati, Ohio 
MAKERS OF OVER $000 ITEMS 
NEEDED IN OFFICES 


BOOKCASES 
Attractive G/W sec- 
tional bookcases for 
home and office are 


BUSINESS WEEK 


emphatic, he has been seconded by 
State Comptroller Morris $. Tremaine. 
Mr. Tremaine’s views carry weight in 
New York because he is widely credited 
with having done a better than average 
job with the state's finances through 
the depression years. 

There is no argument about the fact 
that the Treasury's experience with the 
existing capital gains and losses tax as 
a revenue producer has been disappoint- 
ing. Investors with large appreciation 
on securities or real estate are frozen 
up because they can't afford to take 
their profits; those with losses are glad 
to take them as an income offset. 

Rep. Celler contends that repeal of the 


| tax and substitution of a less confisca- 


tory measure will do a lot more to stop 
tax dodging than plugging the loopholes 
in the personal income tax laws along 
the lines suggested by the President. He 


| goes so far as to say that such change 


in policy will add as much as a million 
dollars a day to federal revenues ($365,- 
000,000 a year wouldn't hurt the budg- 
et'!). He cites results of the 1921 tax 
law, which imposed a flat rate of 123 
on capital gains and resulted in largely 
increased receipts when compared with 
the previous law which treated capital 
gains as income subject to surtax rates. 
He adds that the present tax has been 


| yielding only about $25,000,000 per 
of stock or special equipment are avail- ie 


annum and that, moreover, it retards 
recovery by freezing big investors. 


Mr. Tremaine feels much 


way. He asserts that the tax h 
much to stop legitimate tradi: 


this he traces much of the sk 


the stock market and the fact : 


Street “does not make its fair 
profits.” He adds: 

“This past year the stat 
York might have received 
not for this tax, $50,000,00¢ 
000,000 from Wall Street in st 
fer taxes as against $24,000, 
old rate and only $35,000, 
current high rate of this tax.” 

The Remedy—tThere isn't 
argument, even among the s 
advocates, about what should 
-rofits on an investment held 
than, say, two years, instead 
classified as income and subj 


personal income taxes, should | 


upon at a flat rate. And if tl 
more than 10°7-15, big inv 
continue to refuse to take t! 
profits. 

Under the present law, t! 
taking a profit must include 
100°@ of the appreciation if 
asset has been held not mor 


year and this ts graduate 1 dow: 


if it has been held more tha: 
If the zvvestor already has 

come, this capital gains “incor 
into surtaxes which are as m 

in the high brackets. 


STOCK TRENDS BY MAJOR GROUPS 


~All U. S. Companies ~ 


Average price of stocks as of the first of the month 
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A Los ANGELES clergyman preached 

| hours continuously and now claims 
. world’s record. We have an envied 
fiend who boasts that his wife has 
vt a world’s record of 21 years’ con- 
squous non-preaching. 


pirTeR complaint from a girl we know 

o's going to a teachers’ school to be- 
ome a kindergarten teacher: “I've 
heen making a doll for school this last 
month, and it’s driving me batty. I've 
sewed it all by hand and stuffed it with 
feathers, one feather at a time. Now 
ve got it stuffed and sewed up and 
's too skinny, so I have to refill it. 
Now to paint on a face, sew on hair, 
ind make clothes for it. I've spent 
bout twenty dollars’ worth of labor on 
the damn thing and expect to double 
he amount of time before I've finished 
with it.” 


Asout that matter of the chocolate 
beer cake, explained recently on this 
page, we have a complaint from Ver- 
non C. Hoyt, of the Builders’ Associa- 
tion of Kansas City, Mo. The com- 
nlaint is really a confession of incom- 
petence. Despite our recipe, Mr. Hoyt 
can't make a chocolate beer cake: but 
neither can he make any other kind 
‘ cake. He’s no cook. When we 
printed our recipe, we never dreamed 
that anyone who can’t cook would try 
to use it. We sort of take it for 
cranted that everybody who reads this 
page can cook. We like to feel we're 
emong friends. And we ask you, how 
can anybody who’s a pretty good cook 
(meaning us) feel genuine friendship 
for the unmanly sort of fellow who 
am broil a chop or assemble a bub- 
ble-and-squeak ? 


Bur if Mr. Hoyt wants to try again, 
here's his chance. He'd better take his 
dothes off, though, to avoid messiness. 
The recipe varies a little with the sea- 
son; the one we gave before was for 
carly spring, and we're going to repeat 
without change. 

Take half a cup of butter and 1} 
cups of sugar. Add the sugar gradually 
to the butter, stirring until the mixture 
is light and fluffy. And by the way, 
you'd better mix these things in the bath- 
tub, if you're a tyro. Add two Squares 
of melted bitter chocolate; beat until 
smooth. Take two eggs, separate the 
yolks from the whites, beat the whites, 
and add the yolks, one at a time, to the 
batter, beating until well blended. Add 

a teaspoon of ‘vanilla, one drop at a time. 
Take 3 cup of lager (a keg, incidentally, 
to answer one of Mr. Hoyt’ S questions, 
contains 31 gal.). Also take half a tea- 
spoon of salt, add it to two cups of 
pastry flour, sift the flour and the salt 
two or three times, and then alternately 
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Editorially Speaking — 


add this mixture and the 3 cup of lager 
to the batter. After cach addition, beat 
until smooth. Add the beaten whites of 
the eggs, folding them in stiffly (which 
means stirring them slowly). 

Now go into the kitchen and tell 
your wife to get ready to bake the cake 
next Morning, in case you're incapaci- 
tated. Then go back to the bathroom, 
add half a keg of lager (minus the j} 
cup you've already used), and 2} kegs 
of bock, and jump into the tub. 

(To be continued maybe) 

It’s estimated that 300,000 people have 
been killed in the Spanish slaughter, 
most of them, of course, being civilians 
who were hit by shells or bombs or 
were otherwise “cleaned up,” like the 
3,000 who were herded into the bull- 
ring at Badajoz and mowed down by 
machine-guns. But 300,000 seems to 
be merely a starter, in view of Franco's 
public statement that he will kill every 
second Spaniard if necessary to win. 
Some fun ahead, ch, kid? 


At Hunter College (girls only) the 
graduating class recently picked Mrs. 
Simpson as the greatest woman in the 
world. The higher education. 


IN Erie, Pa., there’s a seafood restaurant 
that goes by the name of its owner— 
Capt. Billy Barnes’ Son, Bill. That's 
the way he signs himself. 
were in Erie recently we noticed one of 
his ads. It began with a notation of 
longitude and latitude, used up 11 para- 
graphs for friendly comment on all the 
other business places in his block, and 


| 


When we | 


44 


finally got down to a few words on his | 


own restaurant. And there was a post- 
script: “Don’t come here on Monday's 
(We are closed that day to give our 
crew shore leave.)” 

The restaurant is small, and its front 
is the bow of a ship stuck out over the 
sidewalk. When you go inside you 
hang your hat on a belaying pin. The 
clock strikes, and if it’s eight bells you 
know the time is noon, or maybe 4 p.m. 
There are differences of opinion as to 
the quality of Capt. Billy Barnes’ Son 
Bill’s fish, but the place is undeniably 
an experience. 


At- the girls in Yorkshire were too 
modest to play Lady Godiva in the 
Leeds community carnival. At least 
that’s what the carnival committee said; 
we doubt whether they really asked all 
the girls. Anyway, a boy was drafted 
for the job of putting on a silly wig 
and riding naked through the streets. 
The committee says he agreed “‘reluc- 
tantly,” and we believe the committee 
this time. Any normal boy would 
rather stand on the sidewalk and watch 
a girl ts. 
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What Can Business Expect? 


Amidst incessant labor turmoil, busi- 
ness waits for an answer to a simple 
question: What can we reasonably ex- 
pect in our labor relations? 

After the passage of the Wagner 
Labor Relations Act there were many 
strikes to force union recognition, but 
on the whole the strike situation did 
not become acute till the end of last 

ear. Earlier in the year Akron had 
ao troubled by rubber strikes, and 
in the fall there was a combination of 
shipping strikes, in which the Pacific 
Coast was hit hardest. But it was not 
till the turn of the year, when the 
strike wave advanced from automobile 
parts plants to General Motors, that 
the country perceived the gravity of 
the situation. 

In all these strikes there is but one 
issue—unionizing American industry. 
The unions insist on doing away with 
the open shop and the right of a 
man to work where he pleases and of 
an employer to hire whom he pleases. 
Not wages, hours, or working condi- 
tions are the real matters in dispute. 
When mentioned at all they are ob- 
viously subordinate. The only issue 
that counts is unionization. 

Congress granted everything the 
unions demanded by enacting the 
Wagner law, and the Supreme Court 
recently sustained it. Yet labor and 
the government refuse to operate un- 
der it. The unions call great strikes 


_ without —— for the application 
a 


of the W agner law, and no federal 
authority tries to force them to do so. 

Under the Wagner law, workmen 
have the right to decide whom they 
want to represent them in negotia- 
tions with their employers. The law 
presupposes that a group of employees 
will voluntarily come together and 
choose their representatives, and that 
negotiations will follow. 
Instead, the procedure of the union 
leaders is to enforce unionization—to 
force the employee to become a union 
member and to accept the union as 
his representative. And while this co- 
ercive campaign is going on, the union 
at the same time applies force to the 
employer by calling a strike. Em- 
loyees who have not joined the union 
eis the strike are threatened and 
coerced into membership during the 
strike, which in itself is a part of the 
membership drive. The business of 
the employer is destroyed and his 
property confiscated before any seri- 
ous demands are made at all, except 


the demand that he deal with the 
union and nobody else. 

Business wants to know how far 
this sort of thing is going, how long 
the seizure of plants and properties, 
the interruption of commerce, the in- 
terference with railroad operation, the 
violent assaults, the private censorshi 
of the United States mails, and all the 
rest of these lawless procedures will 
be allowed to continue. The unions, 
instead of taking legal action under 
their own Wagner Act, are illegally 
attempting to force unionization, 
while the Administration sits inactive. 
The whole theory of the Wagner Act 
is that of peaceful negotiation; but 
what has resulted is not negotiation at 
all—it is a holdup. How long will it 
be countenanced and encouraged by 
public officials? 


Health Insurance 


And a Huge Fund 


When the Social Security Act was sus- 
tained by the Supreme Court, we re- 
marked on this page that important 
amendments would be demanded in 
the next few years, and that one of 
these would provide for health insur- 
ance. Now a significant action has 
been taken by the Medical Society of 
the State of New York, the largest 
unit in the American Medical Associa- 
tion. The society still objects to com- 
pulsory health insurance, but it en- 
dorses a comprehensive program of 
public medicine, involving the use of 
public funds for prevention of disease, 
medical education, medical research, 
and the treatment of indigents. When 
the medical profession gives way this 
far, it is reasonable to expect further 
retreats. In a few years it may be 
yielding to health insurance. 

At any rate, health insurance is on 
the way. How will it be supported? 
By a further Social Security tax on 
employers? By further augmentations 
of a reserve fund whose ultimate total 


has been placed at 47 billion dollars) 
All calculations in such figuris ap 
fantastic. Nobody knows what would 
result from a 47-billion-dollar resery, 
fund. Nobody can predict the 
repercussions would be. It is time to 
scrap the present financial basis of the 
Social Security plan, which involves 
such colossal figures, and to reestab. 
lish the fund on a sensible pay-as-you. 
go basis, cutting down the burden on 
employers, and eliminating the risk of 
experimenting with incalculable funds, 


Slapping the Utilities 
With Seven Yardsticks 


President Roosevelt Proposes to 
supply TVA with half a dozen part. 
ners. He asks Congress to create six 
new regional planning agencics, on 
the lines of the Tennessee Valle 
Authority. All seven are to concern 
themselves with questions of conser. 
vation, on the broadest scale—floods, 
drought, dust storms, waterpower. 

Whatever this plan may mean in 
the distant future, it seems to mean 
one thing above all in the next few 
years—and that is government compe- 
tition with the power industry. Im. 
mediately after the President's message 
was read, two bills were introduced 
by Sen. Norris and Chairman Mans. 
field of the House Rivers and Har. 
bors Committee. They differ in some 
ways—Sen. Norris’ bill being tougher, 
as might be expected. The Mansfield 
bill is said to have Presidential back- 
ing. But both bills provide for re- 
gional —. authorities, and both 
authorize the development of public 
waterpower and its sale at low rates 
to non-profit agencies. 

So this is the President’s new power 
program—seven TVA’s! The TVA 
power = was originally an- 
nounced as an experiment. It would 
provide a yardstick to measure the 
rightness of private power rates. If 
it is a yardstick, why not try it, let- 
ting it prove its vandal value? But 
before the TVA yardstick has a chance 
to show whether the private rates are 
reasonable or not, six more TVA's are 
to be set up—all of them to develop 
power and sell it at low, subsidized 
rates to non-profit agencies. Seven 
TVA’s in all, to compete with the 

wer industry, weaken its credit, and 
injure its investors! 
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